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IN BRITISH COLUMBIA 


GENERAL 


PROBE 


CONDITIONS. | 


Operations of Bogus Companies Sug- 


gest Need for Close Govern- 
mental Supervision. 


Within the past ten days the specia! | 


nmission appointed to investigate 


fire insurance conditions in British | 


umb‘’a, Can., completed its labors, 

its 
yernor. 
he specific purpose of this 
mission, according to the “Victoria | 
Daily Colonist,” was to make enquiry 
generally into the business of fire 
surance as carried on in British Colum- 


bia, including the placing of insurance 


in- 


| by persons in this province with com- 


panies or associations in the United 
States and other jurisdictions and the 
comm'ssion was empowered and di- 
rected to report in writing upon the 
results of its investigations, more es- 
pecially as to the advisability and best 


' methods of Government supervision of 


operations and financial standing 
all companies or associations car- 


the 
of 


» rying on the business of fire insurance 


in this province, and as to compelling 
© them to obtain licenses from the prov- 
ince authorizing the transactions of 
"such business, and to furnish adequate 
»secur'ty to British Columbia policy- 


have against such companies or 
P ciations will be promptly paid. 

At the outset of the 
sittings counsel for the 
Pcompanies explained the 
bill entitled the 
» Columbia Fire Insurance Act 
“upon those objecting to the provisions 
immediately proceeded to 
against the wisdom of 
Hguch a measure becoming law, chiefly 
son the ground that it would prohib‘t 
» the placing of insurance with 
© ecensed companies as well 
Hand Lloyds. The important 


asso- 


fire 


provisions of 


provisions 


Sof this proposed bill, applicab'e to all| 
under- | 
the | 


Scompanies or associations of 
writers except those licensed 
» Parliament of Canada, are as 
Important Provisions. 
» 1. A prohibition to undertake or so- 
Hiicit, or agree or offer to undertake any 
Secontract of fire insurance by any com- 
mpPany without first obtaining a license 
Sunder the provisions of the Act and 
fling documents set forth, including 
‘the appointment of an attorney. 
» 2. To de posit either in cash or in 
" Btoc *k, debentures or other securities in 
PwWhich trustees may invest trust money, 
sthe sum of $30,000 to provide for the 
Te-insurance of all risks outstanding in 
‘the province in case of conflagration, 
Hdepreciating the assets of the company 
ensed occurring e’sewhere, and pro- 
ding for the administration of such 
ssecurities by the Minister upon the 
a (Continued on page 12.) 
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Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 


56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


| Assets, January Ist, 1910 
Liabilities (including capital)........... ‘ 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves. 


$27,307,672 
14,924,835 
1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


[nsures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 
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Mutual Benefit Discovers Many. Claims 
in Distributing “1910 Special Divi- 
dend” to Old Policyholders. 


Apropos of articles recently published 


in our columns as to fair treatment of 
W H 
home office of 
Benefit Life, cites 
instances 


He 


'HO's 


policyholders and beneficiaries, 


Tennyson, of the the 
Mutual 


similar 


somewhat 
in which his company 
part. 


says 


took a 
k in the the 

issued what 
old 


10-Payment 


" a few years 


pany now refers to as its 


These were 
which provided that 


lapse they would become | 


fractional parts For 
premium was paid and t} 


automatically 


it would 
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miums had be en paid it 
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SUGGEST ‘COMPLICATIONS 


IN RATE DISCRIMINATIONS. 


Commissioner Hardison of Massachu- 
setts Discusses Tendency to Have 
Varying Schedule of Premiums. 





In the Massachusetts report for this 
year, Insurance Commissioner Frank 
H. Hardison discusses at iength the 
question of a discrimination in rates in 
favor of policyholders taking $5,000 in- 
surance or over, classing this as a 
wholesale plan as compared with $1,- 
000 policies. He contends that the ad- 
visability of permitting a difference in 
rates must be determined sooner or 
later by legislative enactment. On the 
subject he says: 

Wholesale vs. Retail Insurance. 

There is a growing disposition, also to 
favor, through the policies issued, those 
persons who take large amounts of insur- 
unee. One company, for instance, issues 
no whole life policy for less than $5,000. 
Those desiring a smaller amount are shut 
out or forced to take an endowment at age 
8. The difference in rates between the 
whole life and the endowment at age 85 is 
much greater than would account for the 
difference in kinds of policies and benefits 
promised. At age % the rate charged for 
a whole life policy of $5,000 is $100.55. The 
rate at same at same age for an endow- 
ment at age 85 is $110. The difference is 
$9.45. Only 52 cents of this amount can 
be accounted for as due to the mathema- 
tical difference between an endowment at 
8S and a whole life policy at the age in 


question. The other benefits or privileges 
of the two policies are not so dissimilar as 
to justify the difference in cost. 


The question will have to be met sooner 
or later by legislative bodies or the courts 
whether insurance at wholesale may be fur 

a less proportionate rate for sub- 
i contracts, the expenses 
substantially the same, than 
> ail Must the man who can 
afford to nly a $1,000 policy pay more 
preportionately than the man who can pay 
for a $20,000 policy, the other conditions be- 
ing the same? Hitherto, the answer has 
heen in the negative, and untii recently the 















large have not been so favored ex 
cept 1 rebate from regular publish- 
ed r 
It that practically the same argu 
n made for wholesaling life in- 


cheaper rate than selling it at 
made in the case of trad- 
ities like food or ciothing, on 
it costs no more for the 
f carrying a $20,000 policy 
1 $1,000 policy, the home 
is great in one case as in 
. it is asked, should twenty 
ve collected for expenses for 
y as for a $1,000 one, when the 
work pertaining to it is practically the 


Other Side of the Question. 
may be said that it costs 
times as much in commission to 
r $20,000 policy as it costs to get the 
1,000, and the renewal commissions, which 
frequently extend over a period of eight to 








ten years, unless the initial commission 
covers the whole expense of getting the 
™ icy, are proportionately larger. Manifest- 
y he $20.00) policy contributes no more 









> $1,000 toward expenses, it is going 
a good many years for it to con- 
sufficient amount to pay its own 
commissions, let alone taking care 
re of subsequent expenses. If a 
larger amount were contribut- 
-r policy than by the smaller 
s be a question for several 

r it had contributed enough to 
f its commission expense, which 
16s as large as in the case of 
policy And this situation 
the larger the policy issued 
save that of its contributing 
in just the same ratio as the 
. other things being equal. In 
tances this is perfectly clear 
y observer even, as, for ex- 
» case where a $1,000 policy is 
me person and a $100,000 by 
same time, both parties bhe- 
and both taking a whole life 
olicy is loaded 20 per cent., 
on the modern theory that 
purchase be favored, 5 per 
1et premium is $19.91 per $1,000 
the one and $199.10 for the 
wling on one is $3.98; the load- 
r is $9.9. The agent’s flat 
I one is (75 per cent.) $17.92; 
her is () per cent.) $104.52. These 





two policies lapse after the payment of two 
premiums each One has been an expense 


of $17.92 to the company for commissions 
and has contributed $7.96 (loading) to ex- 
penses; the other has caused the company 
an expense of $104.52 for commissions and 
contributed for expenses $19.90 (loading). 
The loss on one is $9.96: on the other 
$34.62. [It wonld take the smaller policy 
four and one-half years to pay the cost of 
commissions from loading: it would take 
the larger one ten years This, it should 
be recollected, is on the basis of 75 per 
cent. commission on the smaller and ™ per 
cent. on the larger 


If it is answered that taking the pre- 


miums as a whole, regardless of the divis- 
jons into net and gross, there is a larger 


profit in the larger policies, the preference 
is still a questionable practice, as is 
in effect segragating this class from other 
select risks of less ability to pay, and forc- 
ing those select risks of less ability to pay 
into a class which must have a higher death 
rate in order to justify its not being given 
the advantages of the preferred class. The 
effect is to make a lower net premium for 
those who take amounts exceeding $5,000 in 
a given class. 
Classifying Risks Assumed. 

As to the possibility of a schedule of 
rates being formulated based upon oc- 
cupation, family history, etc., as men- 
tioned a short time ago by the Actua- 
rial Society of America, Mr. Hardison 


says: 

There is a tendency growing stronger 
each year to divide applicants for life in- 
surance into classes of varying hazards, ac- 
cording to oceupation, family history, per- 
sonal habits, physical features, such as 
height and belt measurement, place of resi- 
dence and the like. Though the applicant 
ray personally appear to be normal in al! 
respects his occupation may be such that a 
higher rate is demanded. His occupation 
may be satisfactory and his physical condi- 
tions excellent, but his family history be 
bad, and this will call for an extra pre- 
mium. His own case may show syinptoms 
which are to the physician signals for cau- 
tion, and this sub-standard makes a demand 
for extra cost. 

Thus more and more it is being left to 
the medical staff of a company to deter-, 
mine what an applicant’s premium shall be, 
rather than deciding simply whether the 
applicant shall be accepted as at least a; 
zood average risk or be rejected. ‘This re- 
auires the very highest grade of profession- 
a’ skill and judgment as well as unimpeach- 
able integrity in order that there may be} 
no discrimination, which the laws of nearly 
ell the States prohibit. 















COMPANY .. 


Chronicle Building 
J. S. RICE, Pres:dent 


CAPITAL AND SURPLUS ONE MILLION DOLLARS 


WE WANT AGENTS TO SELL THIS PROPOSITION 


We Guarantee to Pay 


From $24,000 to $48,000 or more, for au 
investment with us of from $947 to $18,940 


Least you can pay - - - $947.00 
Least we can pay $24,000.00) 
Most you can pay - - $18,940.00 
Most we can pay $48,000.00 

ae or more 


We offer $100 in Cash Prizes for the best 
original stories illustrating the benefits and 
advantages of the above proposition. F\\!| 


B7 particulars furnished on request. Address 


0. S. CARLTON, Vice-President 


Houston, Texas 
J. T. SCOTT, Treasurer 


“It te the Largest Company Ever Organize: in 
Texas and the Most Suecessfal.”—Commereial sod 
Financial World, New York, July 16, 1910. 














MUST REINCORPORATE. 


Failure of Life Company at Denver to 
Get Underway Causes Com- 
plication. 


Failing to secure subscriptions to its 
capital under the initial authority so 
to do, the Colorado Insurance Depart- 
ment has ruled that before a second 
certificate be issued the German-Amer- 
ican Life, of Denver, it will be neces-| 
sary for the company to reincorporate. | 
The position of the Department in the 
matter is thus set forth: 

“We beg to advise that this company 
incorporated under the laws of our 
State February 10, 1910, and on the 
llth day of February was granted a 
certificate by this Department to open 
its books for the sale of its capital 
stock. 

“It seems that many of the directors 
appointed when the incorporation took 
place subsequently resigned, and during 
July last the company sought to have 
a new certificate issued by this Depart- 
ment, naming therein a new set of 
directors. This was refused under the 
advice of our Attorney-General who 
took the position that an alias certifi- 
cate to open books for the sale of stock 
could not be issued. 

“The result of this is that the com- 
pany’s hands are tied to such an ex- 
tent that in our judgment it will be 
necessary for them to reincorporate be- 
fore they can do any business. None 
of the capital stock was sold or sub- 
scribed for.” 


August Record of Reliance Life. 





Although one of the most depressing 
months of the year, so far as new busi- 
ness is concerned, the alert agency 
force of the Reliance Life, of Pitts 
vungh, managed to have 567 persons 
examined for $1,532,000 of insurance. 
An even 500 policies were paid for 
guaranteeing indemnity to the aggre- 
gate of $1,002,000. The agencies of the 
Company, leading in the amount of 
business paid for during August were 
as follows: 

Eastern Pennsylvania, Nebraska De- 
partment, Alabama Department, Ten- 
nessee Department, Ohio Department, 
Chesapeake Department, South East- 
ern Department, Western Pennsyl- 
vania Department, Kansas-Missouri De- 
partment, Mississippi Agency. 





Friends of H. J. Powell, of Louisville, 
Ky., are grooming him for the next 
presidency of the National Association 


1894 


Assets December 31, 1909 ‘ 
Surplus, 1909 ‘ 


EIGHT MILLION DOLLARS 


MOST ATTRACTIVE 
OUR OWN IDEA 


GROWTH UNPARALLELED 
Gain in Admitted Assets 





1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


$8,580, 830.58 
1,174,606. 34 


Gain in Surpius 
$ 27,775.00 
161.00 

314,044.74 


IN SECURITIES DEPOSITED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 


AGENCY CONTRACTS 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 

















The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
1906 - - - 93,563,452 
1907 - = += 102,283,634 
1908 ore ae 109,685,428 
1909 - : - 113,716,188 


Each year larger than any in the 
previous history of the Company. 








[ NSURANCE MEN will note the signifi- 
on C3 ,inaregee, PP. e orth western's 
uring the past five years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 





Interest 


1909 10.63 54 4.85 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. 2 f 

For further information or an Agency, 


address 
H. F. NORRIS, 























of Life Underwriters. 





e eeu apes. Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 
Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


34 Nassau Street 





GEORGE T. DEXTER 


2nd Vice President 


New York, N. Y. 
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THE LIFE INSURANCE PROFESSION* 





I believe that there is no business 
nor profession so broadening in its ef- 
fect upon the individual as that of 
selling life insurance. When a young 
man graduates from school or college, 
the event is termed commencement. 
Life is a growth and the object of our 
modern academic college is simply to 
present to the student’s mind the vast 
possibilities of life. I know no line of 
work which offers more opportunities 
for growth, socially, mentally or educa- 
tionally than the life insurance busi- 
ness. Men in other fields may be pro- 
moters, sales-managers, salesmen or 
educators. A life insurance man is a 
promoter, a sales-manager, a salesman 
and an educator. 


He is a promoter because he creates 
a demand. The ordinary salesman 
merely fills a demand. His one strug- 
gle is to overcome competition. A re- 
tailer must stock up with staples every 
so often, and, other things being equal, 
it is simply the cleverest salesman who 
gets the orders. You will all agree 
that, if everybody was in the market for 
more insurance at frequent intervals 
and it was simply a question of demon- 
strating the particular merit of our own 
proposition, conditions would be quite 
different from what they are. 

He is a sales-manager because the 
development and propagation of his 
work rests almost entirely with him- 
self. The freedom which the life insur- 
ance business affords, while one of the 
most pleasant features of the profession, 
is accountable for more failures than 
any other one thing. To keep ourselves 
constantly at work takes strong will 
power. It is a hackneyed saying, but 
systematic work is the harbinger of 
suecess in the life insurance business. 
This may sound like a_ self-evident 
truth, systematic application is the key- 
note to success in almost any business, 
but it is more difficult of attainment in 
this line of work than in any business 
I know of. Truly to so manage yourself 
that you obtain a maximum of efficiency 
and at the same time enjoy some of 
the good things of life as you go along 
is the ideal and the ‘hard thing to do. 

Ranks High As a Salesman. 

As a type, no salesman ranks higher 
than the life insurance salesman. There 
is no branch of salesmanship which re- 
quires greater understanding of human 
nature, more skill, more patience and 


more dogged determination than this. 
In the life insurance business the ele- 
vator to success is always stuck and the 
only alternative is to take the stairs. 
No other branch of salesmanship de- 


pends so largely upon the individuality 
of the salesman. Probably no profes- 
sion is made up of such a variety of 
thinkers. The life insvrance field lures 
the college graduate, the self-educated 
man, the lawyer, the doctor and, in 
ome cases, our brothers of the cloth, 


*Paper read before the’ agents of the*Northern 
New Jersey Agency of the Mutual Benefit by asso- 
ciate general agent, L. D. Day. 


and I venture to say that of all the men | 
in the profession no two work alike. | 
In the life insurance business our work | 
is, and must be, distinctively individual- | 


istic. I do not mean to say that we 
cannot profit greatly by the experiences 
of others. They are often invaluable, 
but in talking to a prospect, our line 
of argument, in order to be convincing, 
must be essentially original. I doubt 
whether any parrot talk, however flow- 
ery, ever sold life insurance. An in- 
surance man may know the history of 
his company, from the time it secured 
its charter down to the present, may 
have an excellent knowledge of its dif- 
ferent forms of contracts as well as 
a general knowledge of the contracts 
sold by other leading companies, may 
put up a convincing talk, and how often 


we hhave known him to fail to get the! 


name on the dotted line. Everyone will 
agree that it is the operation of getting 


the signature that is the crux of the} 


whole business. You may talk about 
the sport of fishing or hunting or see- 
ing a prize fight, but there is no ex- 
hilaration which can compare with that 
which comes when you win your man. 
What a satisfaction it is to contem- 
plate a man whom you have won. It 
has been my good fortune to write a 
number of young men for their first 
insurance. I own most of these men 
“Insurancewise.”’ I have to drop around 
once in a while to put in another nail 
or two, but they are mine. This thought 
leads me to the other office of the life 
insurance representative. 

Life insurance is 
of civilization. 
more noble if 


He is an educator. 
one of the products 
There is no business 
pursued along right lines. If I am a 
real estate broker, I sell a piece of 
property because the buyer thinks it 
is a good investment for him. Stocks 
and bonds appeal to them on account 
of their speculative or investment char- 
acter. When a man buys a life insur- 
ance policy, he knows absolutely that, 
from a part of his premium at least, 
he can never derive any benefit per- 
sonally. The buying of a life insur- 
ance policy is an unselfish thing. It 
is a distinctly business proposition, but 
is unlike any other business proposi- 
tion. I believe this is why some men 
may be much more easily won over at 
their homes than at their places of 
business. The insurance agent who calls 
during the hours of business, and if he 
is successful, it is necessary that he 
co most of his work during business 
hours, must appreciate that very often 
his hearer’s whole line of thought must 
be changed before he can make head- 
way. 


A Broadening Occupation. 

Not only does the life insurance pro- 
fession offer an exceptional field for 
growth mentally, but the social possi- 
bilities of the business are immense. 
One is brought in touch with men in 
all spheres of life. The nature of the 
business is such that the life insurance 
agent knows his client, to a large ex- 





AGENCY 


Part I. 


Insurance for Bachelors, Men of Means, 
Debtors and Creditors, Partners, Women 
and others, 


Agency Arguments. 


Objections to Life Insurance. 

How Much Insurance Should a Man Have. 
Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 
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PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 
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‘THE EASTERN UNDERWRITER,” 105 William St., New York City, 


Part II.—Principles of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods.of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 
Dividends (Bonuses) and Their Sources. 
Supervision. 
Annual Statements. 
Comparisons. 
Definitions of Words. 


Special Prices for Quantities. 














tent, financially, physically and morally. 
I think that often the relation between 
the life insurance agent and his client 
is just as close as between the lawyer 
and his client. For the man who en- 
joys knowing men and making friends, 
no field of business offers more possi- 
bilities than the life insurance profes- 
sion, 

From the viewpoint of remuneration, 
there is certainly no business which 
does not require capital, which offers 
larger possibilities financially from the 
same amount of effort put forth. We 
are just beginning a new epoch in life 
insurance history. After the upheavals 
of the past few years, the life insurance 
business, as a business, stands on a 
higher plane than ever before. Now 
that the smoke has cleared away there 
will be more and better life insurance 
written than ever. The possibilities of 
business or partnership insurance espe- 
cially have scarcely been touched. As 
a matter of fact, it is a more simple 
matter to interest a man in this form 
of insurance than any other. The same 
spirit of self interest which compels him 
to carry adequate fire and liability pro- 
tection may be appealed to in present- 
ing the value of business insurance. If 
one succeds in arousing his interest 
in this form of insurance, ft is at the 
same time an easy step to that of per- 
sonal insurance. 





“All August Records Beaten.” 





In the month of August, the Illinois 
Life, of Chicago, examined $1,086,000 
of new business, a better record than 
that of any similar month in the Com- 
pany’s history. In point of production 
the Pennsylvania agency was again the 
leader, Lockyer and Rhawn being re 
sponsible for applications aggregating 
$403,500. 





Now that it has thoroughly purged 
itself the Consolidated Casualty Compa- 
ny, of West Virginia, has been admitted 
to Pennsylvania. 


It is no uncommon thing 


Tact to hear the remark that 
in a solicitor “talked him- 
Closing. self out of a case.” In 
fact a few months ago 


we cited an instance where a prospect 
tried to “break in” on the agent who 
wanted to write him for insurance long 
enough to say that he would take $5,- 
000, but it was impossible to do so. 
When, however, the suggestion to this 


effect came from the latter, the pros- 
pect declined, stating that while he 
was inclined at first to take a policy, 


he had changed his mind. It is also a 
fact that there are many men who can 
get any number of favorable prospects. 
but do not seem to possess ability to 
close. In a recent issue of The Book- 
keeper, C. L. Chamberlain had the fol- 
lowing to say relative to closing sales: 

“To close a sale neatly and make a 
retreat requires as much skill and tact 
as to open and conduct one. Many an 
otherwise good salesman loses an order 


which had been almost won by not 
knowing when the time had come to 
cease arguing and take the order. 
There is a point in an interview when 
the decision to buy or not is made. 
Modern writers on many subjects be- 
sides salesmanship have styled this 
critical moment the “psychological 


moment.” This is not a good name for 
what is a single psychic operation, but 
when once understood it will do as well 
as any other to apply to that critical 
moment when the important decision 
is made and the final step taken 

“Just how to tell when this time ar- 
rives cannot be expressed in words. It 
may be a movement of the prospect; it 


may be a simple brightening of the 
eye, or it may be of weariness at the 
length of the interview The good 
salesman knows involuntarily when 
this moment has arrived and at once 
puts the final question, perhaps even 
breaking off in the midst of an argu- 
ment to do so. He knows intuitively 


that if the question is not then answer- 
in the affirmative, there is no us« 
prolong the present interview.” 


ed to 





WANTED---A GENERAL AGENT 








non-participating plan; policies where there are no 


THE TIME—Now! 
THE PLACE —Cenrtral Illinois in an established Agency! 


THE MAN-—Aon experienced underwriter who is a personal producer and an organizer. 


‘ 


Only men of record need apply; address 


build up a big renewal income under a direct contract with prominent company which sells a low-rate policy on the 


‘dividend ’’ guesses—where there is nothing ‘‘ estimated ’’—where 
g 4 


every line is guaranteed and where competition is eliminated. 


“OPPORTUNITY ” 





Care of THe EAstern UNDERWRITER 
105 William Street, New York City 


One who seeks to 
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BUSINESS INSURANCE 


(From “The New England,” Thomas & Kaye, General Agents, Louisville, 
Publishers.) 











Business insurance for the protection 
of partnership and corporate interests 
is incieasing as an important feature 
of work in the life field. Besides cover- 
ing, as one feature, a specified part of 
the capital of a firm against withdrawal 
in the evert of death, it assumes to 
cover the monetary value of the brains 
and energy of an executive official or 
working partner and provide indemnity 
for the loss of services by death. 

Fire, liability and fidelity insurance 
being essential for indemnification in 
cases of property losses by fire, in dam- 
age suits under employers’ liability laws 
and instances of fraud and dishonesty 
of employes, a reasonable argument is 
that life insurance is essential also for 
the maintenance of business standing 
and credit and protection against the 
loss of the human factors that makes 
business successful. 

Founded on a sensible basis, business 
insurance merely requires the payment 
of premiums to insure the continuance 
of the valuable services of human fac- 
tors or the retention of capital and 
thereby the prevention of embarrass- 


ment or failure in the event of death. 








If the concern has a man whose ability 
it depends for he success of 
business dealiz or the performance 
of a contract, business sense seems to 
indicate insurance on the man’s life. 
When the driving 





power becomes stilled 
‘ covers the con- 








equent Ss. 
An 1 ation « i¢ onefit of busi- 
ss insurance was furnished by the 
senio yartner of a firm: 
“IT am insured for the benefit of my 
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s denied by the 


lat most favorable to 

t sured should be adopted. Death 

having occurred more than three years 

jue t he date of the certificate, 

t was lal did not constitute 
lefense to the second certificate 

The petition alleged delivery of 

new certificate red. This 

t ,_ but é 


: the question 
intiffs might 
it could ‘De 
ed had done all 





of pr to effect a 
hat ries He had the 
absolute right the by-laws to 
make the change proposed, and, even 


though he had died before the new cer- 
tificate issued, an equitable assignment 
of the benefits would have been effected, 
and these plaintiffs might have enforced 
their right to the indemnity unless for 
some other reason the certificate had 
become invalid. * * * 

“Assuming, as we must, that the cer- 





partner; and he is insured for my 
benefit. I furnish the working capital, 


he furnishes the executive ability, and 
he is the driving power. I could not get 
along very well without him. He could 
not get along very well without my 
capital. In the event of his death, I 
would receive, under the insurance con- 
tract, money to be placed into the busi- 
ness for the benefit of somebody else 
of equal ability whom I might be able 
to find to take his place. In the event 
of my death, my partner would receive, 
under the insurance contract, money 
sufficient to enable the firm to pay my 
estate a very large part of my capital 
in the business. In one case, I would 
be obliged to find a very able business 
man, and I could offer large induce- 
ments. In the other case, my partner 
could sustain the credit of the firm and 
continue the business.” 


Instances of the crippling or failure 
of enterprises, due to the untimely 
death of partners, are sO numerous that 
the life agent can present effectively 
his proposition to partners who have 
all of their capital employed actively 
in pushing their ‘business, the death of 
any one of whom, and the consequent 
necessity for settlement with his estate, 
might compel the remaining partner 
to curtail, if not stop, the business and 
realize on a part of the assets. 


Business men, who have insurance for 
the benefit of each other as partners, 
consider it as enhancing materially the 
credit of the firm, the insurance being 
evidence of an intention to have the 
interests of creditors safeguarded. 





tificate had never reached the insured, 
there could have been no acquiescence 
on his part in the change from the cer- 
tificate surrendered whereby the month- 
ly assessments were increased and the 
indemnity decreased by the reservation 
clause. As to these there had been no 
agreement. Mutual assent, the meetings 
of the minds, as essential to a contract 
of insurance as any other, was utterly 
wanting. * * * MThis conclusion is 
not obviated by the circumstance that 
certificates such as the last were issued 
to persons becoming members after 
January 1, 1902, for deceased was al- 
ready a member; nor is there any basis 
for a plea in estoppel because of de- 
fendant pleading the new conditions, 
for it does not rely on these as a de- 
fense, as suggested, but on the fact that 
the assured had never assented thereto, 
and for this reason became effective as 
a contract. Plainly enough, under 
these well-settled principles, the substi- 
tuted beneficiaries might not maintain 
an action on the second certificate; the 
facts being as conceded by the plead- 
ings, and the defense of suicide was 
fatal to recovery on the first certificate.” 
Wood et al v. Brotherhood of Ameri- 
can Yeomen 126 N. W. Rep. (Ia.) 949. 





Getting Share of Billion Dollars. 


For its 1910-11 cotton crop, it is fig- 
ured, the South will be paid close to 
one billion dollars. The Southern States 
Life, of Atlanta, says President Wil- 
mer L. Moore, proposes getting its fair 
share of this sum; in fact it has al- 
ready received a portion of it. as the 
following record of business for Au- 
gust emphasizes: 

Increase in business written over 
same month of 1909, 51 per cent.; in- 
crease in issued business 33.50 per 
cent.; inerease in paid for business 
42.50 per cent. 


A ‘Useful ‘Publication. 








Of constant use to underwriters in- 
terested in insurance affairs in New 
York and New Jersey, is the Surveyor 
Insurance Directory, published annually 
by A. G. Hall, of this city. Well ar- 
ranged and printed, the present edition 
of the work is thoroughly on a par 
with previous issues. 
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Mutual Life Insurance Company 
OF BOSTON, MASS. 


I WANT YOUR ja ste ape I GET IT? 
as Incorporated in 1862 under Massachusetts laws 
THE WHY “ 


7 ‘the largest Massachusetts Company 
THE COMPANY 





Is the strongest Massachusetts Company 
Its Premium Rates are low 
Its Dividends are unexcelled 
H facility for quick It 

THE HOW _ thers Mh y uick results 

THIS AGENCY | Has oninGs 
DO_ YOU KNOW OUR 18 PAYIENT LIFE RATES? 
WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 














THE WESTERN STATES LIFE INSURANCE CO. 


SAN FRANCISCO 
CAPITAL - - . - $1,000,000 


Has been granted license for the sale of Insurance in California and Washington. 
Other Western States will be immediately opened. 
Issuing the most attractive line of policies ever offered. 
Now is the time to negotiate very desirable District and State Agency Contracts. 
Men who want to move to the great and prosperous West, and line up with a Live 
Enterprise, surrounded by boundless resources and possibilities should write to 
PRATT & GRIGSBY, General Agents, SAN FRANCISCO pies a M. ~~ 
) eral Agent State of Washington and Alaska 
(All territory west of the Mississippi River 605 Colman Bidg., Seattle Washington 
FRANK A. WERNER, LOS ANGELES L. S. ADAMS 
General Agent, Southern California and — eral Agent, State of Uta 
520-23 Security Building, Los Angeles, Ca 527- BN Newhouse Blidg., Salt Lake City, Utah 











MICHIGAN STATE LIFE 


DETROIT 


ATTENTION 











Any man who can bring to our 
service some education, diligence 
and address, can make a fine income 
in a dignified way, 


Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 


This is an opportunity to make a 
profitable connection, as my Com- 
pany is offering an unusual fast sell- 
ing contract, with special feature. 


Our Agents are busy and prosper- 
ous, and are not driven by the Home 


Address, 





Office. Come and Prosper. 
FREDERIC APPS, If you are interested, write 
President W. R. ELLIS, General Agent 
Give three references first 328-329 First Nationa! Bank Bldg. 


|| HOUSTON, TExXas 


letter. 














NOW ORCANIZINC 


THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home CMiocs—Reasing, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300.303 Colonial Trust Bidg., Reading, Penna. 














Joseph L. Durkin, Secretary Edward P. Madden, Treasurer 


John Langham, Jr., President 
The Home Life Insurance Company of America 


INCORPORATED 1899 


Policy contracts contain General Agents and 


the 
DISABILITY CLAUSE 


District Managers who 
can produce men and 


business can secure a 


Non-Participating Rates 





*¢ Ground = Floor’’ con- 
Guaranteed Annual Bonuses of 
20 Per Cent. of Premiums 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 





tract. 


ADDRESS 


G. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 
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ITS THIRD ANNIVERSARY. 





Field Force of Michigan State Life 
Hold Inspiring Meeting—Commis- 
sioner Barry as Toastmaster. 


In celebration of its third annivers- 
ary, the Michigan State Life insurance 
Company of Detroit, had a meeting of 
its field force, at the home office on 
the 29th and 30th ultimo. 

The gathering was the most success- 
ful and the most largely attended that 
has yet been held by the Company, and 
was a@ demonstration of the large in- 
crease in the size and development of 
the force during the past year, which 
is also shown by the large increase of 
new business this year. which already 
equals the production of the entire year 
of 1909. The meeting was an inspira- 
tion, both for the agents and the offi- 
cers of the Company, and all were en- 
thusiastic over the large increase of 
insurance in force for the year, as well 
as the substantial increase in surplus 
that is being made. 

The banquet® was held on the evening 
of the 29th, at the Griswold House, and 
there were 82 in attendance. President 
Apps. in an address of welcome, intro- 
duced the Toastmaster, Hon. James V. 


Barry, Commissioner of Insurance of 
Michigan, who paid a high tribute to 
the management and success of the 


Company. Mr. Barry, in performing his 
duties as Toastmaster, maintained his 
national reputation as a speaker of wit 
and eloquence. The other speakers and 
subjects were as follows: 

“Life Insurance in Commercial Life,” 
Arthur Jones, vice-president and gen- 
eral counsel of the Company. 

“Character Assets for Company and 


Agents,” Frank P. Manly, of India- 
apolis. a 
“The National Association of Life 


Underwriters,” O. S. Boda. of Detroit, 
ex-president of the Detroit Association 
of Life Underwriters. 

“Michigan State Life—the Progres- 
sive, Conservative Company,” Franklin 
B. Mead, actuary and secretary. 

“The Agent and the Medical Depart- 


ment,” Dr. V. C. Vaughan, Jr., asso- 
ciate medical director. 

These were followed by brief talks 
from three or four prominent members 
of the agency force. 

On the following day there was a 
boat-ride outing to Bois Blanc Island. 
In the morning there was a business 


meeting held of the field organization, 


followed by luncheon at the Blue 
House. At the business meeting, Pres- 
ident Apps was presented with $125,- 
000 of applications which were 


brought in by the Agents to the con- 


vention. All agents not insured then 
made application for policies. In the 
afternoon there was a ball game be- 
tween the teams’ representing the 
agency force and the home office. 
The former won, as might have been 
expected, by a score of 16 to 9 

After dinner at the Club House all 
enjoyed the return evening ride b: 


boat. 


Money for Life Insurance. 


R. J. Mix, New York City manager 
of the Pridential, says that the country 
is “full of money, and a big bunch of 
that money has got to be invested in 
life insurance policies.” He believes 
this to be true because it is the best 
possible channel for investment and he 


has faith enough in humanity to feel 
assured that the right thing will, be 
done. As to just what share each agent 


will get, however, depends upon his in- 
dividual effort. By interviewing a rea- 
sonable number of people each day, Mr. 
Mix says, that the results will be suf- 
ficient to convince one that it was time 
well spent. 





Showing the Contrast. 


M. W. & R. W. Mack, general agents 
of the Northwestern Mutual Life, at 
Cincinnati, have a novel exhibit at the 
Ohio Valley Exposition now being held 
in that city. The exhibit consists of 
‘wo rooms—one showing the widow 
and two children of the man who car- 
ried life insurance; while the other room 








shows a similar picture of the widow | 


of the 


man who died without protec- 
tion. 


The exhibit shows the splendid 


contrast of the different situations, and | 


it is an object lesson which is sure to 











bring home to those who see it the 
benefits of life insurance. 
$100 IN PRIZES. 

Rewards Offered for Story by the 
Great Southern Life Insurance 
Company. 

Agents are afforded an opportunity 
to win fame and coin of the realm 


through the prize story proposition of | 


the Great Southern Life 
Company of Houston, Texas. 

In the prize story supplement of the 
Company’s little publication, announce- 
ment is made that a series of prizes 
will be offered for stories descriptive 
of a picture appearing on the front 
cover. The first, second, third and 
fourth prizes are respectively: $50, $25, 
$15 and $10. The rules governing the 
contest are: 

Stories must not 
1,500 words. 

All manuscripts should be ty pewrit- 
ten or written in a plain, legible hand 
and on one side of the paper only. 

Manuscripts must bear no signature, 
but name must accompany manuscript 


contain more than 


so it can be properly numbered for 
identification. 
Send all manuscripts to the Prize 


Story Department, Great Southern Life 
Insurance Company, Houston, Texas. 

All manuscripts must be mailed be- 
fore midnight of November 30, 1910. 

No manuscript will be returned ex- 
cept upon request accompanied by 
postage. such request to be made not 
later than December 15. 1910. 

Competent judges will be selected to 
award the prizes. All manuscripts 
will be submitted to them without 
names, and it will not be known who 
the authors of the winning stories are 
until after the prizes have been award- 
ed. Copies of the four stories winning 
the four prizes will be sent to each 
contestant and will become part of the 
Company’s literature. The story win- 
ning the first prize will be published 
in all of the leading magazines and 
daily papers of the State. 


CLOSING ARGUMENTS* 


A high authority upon salesmanship 


declares that “In every sale, of every 
kind, there are four elements: First, 
you must have attention; second 


arouse an interest in the goods you are 
offering for sale; third, create a desire 
for the goods; fourth, induce a resolve 
to buy.” Attention, interest, desire, re- 
solve to possess. These elements he 
declares are fundamental. 

Have you not often noticed how easy 
it is to “close” a case when the pros- 
pect has once expressed a wish or de- 
sire to possess? It is so easy to write 
an application for the man who wants 
to buy. It follows then that the im- 
portant thing is not how to “close him 
up” but how to get his undivided atten- 
tion, arouse his interest, and induce a 
desire to possess. It seems to me that 
the first step is the most important of 
all—to obtain his undivided attention 
Some men seem to possess this ability, 
this knack, this faculty, naturally. It 
seems to be a matter of personality 
with them. With others this indispen 
sable something must be acquired by a 
broad interest in and a knowledge of 
affairs. and a careful study of condi- 
tions, social, moral, political, and even 
religious. In other words, a personal 
endowment of the individual to be 
licited. 

However that may be, it is a neces- 
sary pre-requisite to success—this abil- 
ity to secure an interview, but it must 
be supplemented by the ability to 
arouse an interest in the subject and 


so- 


sustain it until a desire to possess is 
developed. 
To arouse and sustain an interest m. 


the subject of life insurance, a salesman 
must feel that the contract he has to 
offer is a good one for him to sell, and 

*By John F. Forester, Instructor of Agents, Pa- 
cific Mutual Life Insurance Company. 
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Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


WRITE FOR PARTICULARS 








Home Office, Commonwealth Blidg., Pittsburgh, Pa. 





Standard Mutual Life Insurance Company 
OF AMERICA 









for $200,000 during 1V10. 





His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 


“It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1909; another who produced $127,000 during 1909 and who I am sure will pay 


“The space I bought from you produced the insurance I desired” 


I, this has been his experience, why not yours? Rates furnished on request. 
Tue EASTERN UNDERWRITER, 105 William St., New York City 











also that it is a good one for his pros- 


pect to buy. I venture the assertion 
that men seldom, if ever, buy “Old 


Line” life insurance because it is cheap. 
Some men buy from a sense of duty to 
their families—buy because they feel 
that they ought to do so, and an active 
interest in the subject of life insurance 
can sometimes be induced by an ap- 
peal to their sense of duty to dependent 
ones. But if you can add to this sense 
of duty to their family, anything that 
will appeal to their sense of duty to 
themselves you are doubly armed. 
Herein lies the peculiar inherent: 
strength of our “Combination Life, Ac- 
cident and Health Policy Contract,” 
which first appeals to a man’s sense of 
duty to his family and second, appeals 
strongly to his sense of duty to himself, 
The amount of the policy payable imme- 
to his family in case of his 
premature death, and the benefits which 
come to him while living, should he be- 
come temporarily disabled by either 
sickness or accident, and the provision 





diately 


for a regular, unfailing income for his 
own old age. 
Get his attention. Arouse his inter- 


est. Appeal to his sense of duty to his 
family. Appeal to his sense of duty to 
himself, and his desire to purchase will 
follow, and to close the case it will only 
be necessary to convince him of his 
ability to meet the payments as they 
fall due. No set rule can be made to 


“close a case” as no set rule can be 
made to get his attention. But to write 
life insurance you must secure your 


prospect’s undivided attention, arouse 
his interest, induce in his mind a de- 
sire to possess, and the “Closing Argu- 
ment” will follow as a matter of course. 

It is dead easy if you only know how. 
To know how requires careful study of 
conditions, the courage of your convic- 
tions, some simple plan of regular work, 
and horse sense. 





A deposit of $200,000 has been made 


with the California Insurance Depart- 
ment of the New Zealand Insurance 
Company of Auckland. 








Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - CHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 

















WANTED! 


Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED 


CONFIDENTIALLY 





Address “ BIG MONEY” 


care of THE Eastern UNDERWRITER 
105 William Street, New York City 
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RIDBLITY LBADERS’ 


ENTHUSIASTIC MEETING 


RS’ LU 


HELD. 








Wide-Awake Field Men Spend Six Days 
Considering Matters of 
Great Interest. 





Aside from the unavoidable and deep- 
ly regretted absence of President L. G. 
Fouse, who was confined to his home 
through illness, the instructive pro- 
gram of the Fidelity Leaders’ Club, 
covering the annual convention on the 
first six days of the present month was 
faithfully carried out. 

Sessions for the first three days were 
held at the Bellevue-Stratford, Phila- 
delphia, while the gatherings of the 
4th, 5th and 6th occurred at the Hotel 
Shelburne, Atlantic City. 

President George H. Linsz called the 
convention to order. The greeting 
which was to have been made in per- 
son by L. G. Fouse, president of the 
Company, was made through the me- 
dium of a written effort read by Vice- 
President McKnight. 

Secretary W. S. Campbell made the 
address of welcome. 

The subjects discussed and those 
charged chiefly with their consideration, 
were as here presented: 

Subjects: 

1. “Class and Character of Those Who 
Should Be Selected To Engage in the 
Work of Life Underwriting’—W. T. 
Atkins, Alabama; E. 8S. Gordy, Con- 
necticut; G. W. Power, Michigan. 

2. “How to Develop the Successful 
Life Underwriter’—E. L. Ragland, Mis- 
sissippi; J. H. Byrley, Head Office; W. 
H. Watlington, Oklahoma. 

3. “How, Under Present Conditions, to 
Organize an Effective Agency Force and 
Maintain a Spirit of Enthusiasm” 
Carroll H. Jones, South Carolina; J. W. 
Kirgan, Ohio; E. J. Sheffield, Massachu- 
setts. 

4. “The Proper Relationship Between 


the Agent and the Company”’—Joseph 
Parish, Michigan; Oscar Palmour, Geor- 
gia: E. J. Gilbert, Kentucky. 


5. “The Duty of the Agent to the 
Policyholder He Has Written’—A. N. 
Hathaway, North Dakota; T. J. Danner, 
Jr.. Pennsylvania; C. Graham, West 
Virginia. 

6. “Taking Advantage of Opportuni- 
ties to Create Favorable Impressions for 
the Company and the Agent’’—George 
A. Lock, Missouri; J. W. Deyoe, Cali- 
fornia; T. J. Mendenhall, Oregon. 

“Seeing People Plan”—D. R. Midyette, 
Virginia: A. V. Weil, Illinois; George 
H. Ahl, Minnesota. 

8. “The Advantage of Greater Mental 
and Less Physical Effort in Soliciting” 
Charles Wilson, Pennsylvania; R. G. 
Hogan, Maryland; W. D. Mathews, Ten- 
nessee. 

9. “Meeting Competition with New 
Local Companies Which Exceed Legiti- 
mate Limits Both in Securing Business 
and Agents”—R. J. Williams, Missouri; 
C. M. Kenimer, Georgia; T. W. Lunt, 
Louisiana. 

10. “The Fidelity’s Elective Life Fea- 
ture Compared with Disability Features 
of Other Companies’—F. W. Heron, 
Nebraska; J. S. Osborne, California; 
R. C. Bright, Arkansas. 

11. “Lost Opportunities of the Life 
Underwriter’—R. J. Seiberlich, Min- 
nesota; Karl Collings, Pennsylvania; H. 
R. Nissley, Colorado. 

12. “Partnership or Corporation In- 
surance—Capitalizing the Brains of the 
Important Men’—C. M. Hunsicker, 
Pennsylvania; Jackson Cochrane, Colo- 
rado; C. G. Wallace, Virginia. 


13. “How to Solicit Men Who are 
Paying Off Mortgages’”—E. 8S. Gordy, 
Connecticut; F. W. Heron, Nebraska; 


H. A. Calohan, District of Columbia. 

14. “Should Agents Rely Entirely 
Upon Personal Solicitation or Endeavor 
to Develop a Corps of Helpers”—W. C. 
Walker, Pennsylvania; John T. Curry, 
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North Dakota; K. M. Roach, Oklahoma. 

15. “The Present Opportunities of the 
Life Underwriter’—W. H. Watlington, 
Oklahoma. 
* 16. “How Can the Agent Contribute to 
the Future Welfare of the Company ?’’— | 
Vice-Pres, Alexander McKnight, Asst. | 
Solicitor F. H. Calkins. 

The officers and members of the club 
are as follows: 

Officers of the Leaders’ Club. 

President, George H. Linsz, New York 
City; vice-president, Clayton M. Hun-'! 
sicker, Philadelphia; 2nd vice-president, 
George F. Parsons, Jacksonville; secre- 





tary, Robert J. Williams, St. Louis; 
Treasurer, William C. Walker, Philadel- 
phia. 


List of Beneficiary Members. 

W. C. Walker, Philadelphia, Pa.; G. 
H. Linsz, New York, N. Y.; C. M. Hun- 
sicker, Philadelphia, Pa.; J. W. Deyoe, 
Los Angeles, Cal; G. W. Power, Tra- 
verse City, Mich.; A. V. Weil, Chicago, 
Ill.; R. C. Bright, Little Rock, Ark.; 
T. J. Mendenhall, Portland, Ore.; E. A. 
Martin, New York, N. Y.; R. G. Hogan, 
Baltimore, Md.; W. D. Mathews, Mem- 
phis, Tenn.; T. J. Danner, Jr., Pitts- 
burg, Pa.; T. W. Lunt, New Orleans, 
La.; A. N. Hathaway, Fargo, N. D.; J. | 
W. Kirgan, Cincinnati, O.; C. Graham, 
Fairmont, W. Va.; G. A. Lock, Kansas 
City, Mo.; F. W. Hart, Watertown, S. |’ 
D.; Oscar Palmour, Atianta, Ga.; BE. T. 
Felt, Johnstown, Pa.; R. J. Seiberlich, 
Minneapolis, Minn.; J. T. Curry, James- 
town, N. D.; M. Frank, Detroit, Mich.; 


1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Nc 6 diccewnsew isan $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 





THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 

















| ey ene 21,858,691.52 Territory. 

Dividend Endowment 
Fund (Deferred Liberal Policies - Lowest Net Cost 
Dividends)........... 2,119,044.00 

Net Surplus............ 1,767,327.11 |) 

Insurance in Force... .. 92,532,583.00 





American National 
Life Insurance Co. 


of 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 





J. S. Osborne, San Francisco, Cal.; Jos. 
Parish, Detroit, Mich.; K. M. Roach, 
Purcell, Okla.; H. A. Calohan, Washing- 


ton, D. C.; K. Collings, Philadelphia, | 
Pa.; G. F. Parsons, Jacksonville, Fla.; | 
R. J. Williams, St. Louis, Mo.: H. R | 


Nissley, Colorado Springs, Colo.; C. K. 
Davis, Great Falls, Mont.; E. L. Rag- 
land, Jackson, Miss.; C. H. Jones, Co- 
lumbia, S. C.; W. T. Atkins, Selma, 
Ala.; C. G. Wallace, Richmond, Va.; T. | 
Taraldson, Grafton, N. D.; G. H. Ahl, 
Minneapolis, Minn.; E. S. Gordy, An- 
sonia, Conn.; F. W. Heron, Omaha, 
Neb.; E. J. Sheffield, Boston, Mass.; B. 
A. Rawls, Columbia, S. C.; E J. Gil- 
bert, Lexington, Ky.; A. E. Borst, Phila- | 
delphia, Pa.; J. Cochrane, Denver, Colo.; 
W. H. Watlington, Oklahoma City, Okla. 
Managers and Supervisors. 

J. H. Byrley, Head Office; Philadel- 
phia Department, Head Office; D. R. 
Midyette Co., Richmond, Va.;: Paul 
Alexander, Head Office, Charles Wilson, 


Head Office; G. H. Linsz, New York 
City. 
Resolutions Adopted. 
In the course of the gathering the 


subjoined resolutions were unanimous- 
ly adopted: 

“Resolved, That we, the members of 
the Leaders’ Club, present at the con 
vention of 1910, hereby express our 
high appreciation of the interesting 
and instructive papers that have been 
read and the benefits received from the 
interchange of thoughts, ideas and ex- 
periences, and be it further | 

“Resolved, That we hereby pledge 
ourselves to use our best efforts during | 
the coming club year to individually | 
produce a larger volume of business, to | 
use every possible endeavor to prevent 
lapses and to aid and encourage every 
agent in the field. 

“Resolved further, That we hereby | 
express to the officers of the Company 
our great appreciation of their pres- 
ence at and the part they have taken 
in the proceedings of this convention | 
and our thanks for the valuable infor- 
mation and assistance they have given 
us.” 


Officers for New Year. 
Officers of the Club for the new year | 
were elected as follows: President, 
W. C. Walker, Philadelphia; vice-presi- | 
dent, G. H. Linsz, New York City; sec- 
ond vice-president, C. M. Hunsicker, | 
Philadelphia; secretary, J. W. Deyoe, | 
Los Angeles; treasurer, G. W. Power | 
Traverse City, Mich. 
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‘¢ The most progressive, 
conservative Southern 
Company.” 


BERKSHIRE 
LIFE INSURANCE CO. | 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 





This Company, with its more than fifty years | 
of successful and honorable practice, its solid | 
financial condition, its fair and liberal policies, | 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
hoider and agent. 


For circulars and rates address 








EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 
LEON F. FOSS, General Agent 

W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York | 
253 Broadway | 


Boston, Mass. 


— 
William G. Whilden, President 
W. K. Reifsnyder, Secretary 
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A GREAT SIX-MONTHS! 


We closed the first half of 1910 with a rousing increase in new 
business over our record for the first half of highly prosperous 1909. 

In policies and dividends we have what the public wants. In 
literature and canvassing aids we have what the agent wants. And 
back of all is a reputation gained from 59 years of activity as a 
Massachusetts Company. 

If you are a genuine producer, a delivering producer, and 
wish to join our forces, address 


GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCCRPORATED 1851 








Approaching Large Prospects 


Many small agents do not sufficiently familiarize themselves with the affairs and 
methods of men of large means. It is difficult for them to think in their terms, to understand 
their methods of doing business. BEFORE YOU APPROACH A LARGE PROSPECT, read over 
to refresh your memory, the pamphlet 


*DO RICH MEN NEED LIFE INSURANCE ?”’—gpwarp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies 
is published by The Eastern Underwriter, and may be obtained at the following prices : 
1000... $10.00 — eee ees 
Address THE EASTERN UNDERWRITER 
105 William Street, New York City 
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HINTS TO BUSINESS GETTERS 





During the past ten years, 
Where according to Bradstreet’s, 
Failures Are there have been over 100,- 
Scarce. 000 commercial failures 
with liabilities of over 
$1,500,000,000. During the past ten 
vears, 600 banks and trust companies 
have closed their doors, with liabilities 
of over $380,000,000. During the ten 
st years, there have been 93 railroad 
veceiverships, with stock and bond is- 
sues involved of over $600,000,000. 
While for life insurance, says the 
Travelers Record, it can be said that 
for more than 30 years there has not 
been one failure of an old-line life in- 
surance company which has been con- 
inued on the legal reserve basis. 
* ~ * 


| 


Speaking as to the rela- 


Par, tive merits of participat- 
and ing insurance, the New 
Non-Par. York Life in its agency 


bulletin says: 

“The exponents of non-participating 
insurance naturally attempt to justify 

ir claim that non-participating insur- 

ce is the cheapest form. We are quite 
illing to concede that non-participat- 
ing insurance is cheap insurance, pro- 
ided the policy becomes a claim by 
eath during the early years of its exist- 
ice. It is equally true, as experience 
as demonstrated, that non-participat- 
g insurance is the most expensive form 

the long run.” 

The Travelers comes back 
llowing: 

“A very long run, indeed. On the av- 
age policy, taking into account all the 
ictors of mortality, lapse and interest, 
non-participating insurance in the Trav- 
elers is cheapest for nearly forty years, 
iring the course of which a man of 
thirty reaches three score years and 
en. Speculative profits at the expense 
f insurance protection for forty years 
hould not commend itself as a good 
isiness proposition to business men.” 

* * * 


with the 


Now that the 
are 


“dog days” 


The Fall Labor Day of 


over, 
Campaign. the past, the great ma- 

jority of business men 
back from their holidays, eager and 


able to pick up threads of interrupted 
business, the alert life insurance so- 
licitor will find abundant material to 
work upon. Some of the opportunities 
now afforded for business getting are 
thus set forth by the Northwestern 
Mutual Life, through the medium of 
“Field Notes.” 

“The great advantage of being in- 
sured in a company whose Dusiness, 
both as to insurance risks and invest- 
ments, is large enough to guarantee a 
mstant average was never better il- 
lustrated than in the indicated crop re- 
turns for this year. While there have 
been disastrous conditions in some lo- 
calities, competent authorities hold that 
the total crop production will not show 
a material decrease from the preceding | 
year. There are many other indica- 
tions that if any pessimism exists re-| 
garding business conditions, it is self- | 
suggested and has no real basis in fact, 
o far at least as the whole field is con- | 
cerned. Holland says that reports from 
all parts of the United States indicate 
that payment of bills of all kinds was 
never more prompt. The figures of the 
Department of Commerce and Labor 
show that the importation of luxuries 
was larger than in any previous year in 
the history of the country. Bankers say 
that money is plentiful throughout the 
West and there never was finer promise 
of commercial and agricultural pros- 
perity, which view is endorsed by the 
presidents of two of the great railway 
systems, one East and one West. The) 
deposits in New York savings banks 
alone increased $30,000,000 in the year 
ending June 30. The invested assets of 








the life insurance companies of the} 
country increased over $350,000,000 in | 
1909. 


“Nothing is more dangerous to pros- | 
perity than the way in which panicky 


ideas arising from primitive instincts 
sweep through the minds of the whole 
nation at the same time, resulting often 
in wholly unreasoned acts that spread 
ruin broadcast. Nobody knows how it 
starts, but a certain type of men seem 
to take delight in adding volume to the 
low mutterings of financial fear, thereby 
aiding to bring upon the country the 
very evil which reason would avoid, for 
few men are immune to suggestions of 
this kind. Periods of business contrac- 
tion of doubtful necessity are sufficient- 
ly annoying without the efforts of every 
curbstone financier to acquire a reputa- 
tion for wisdom by direful predictions 
of disaster based on the stuff that 
dreams are made of, but which never- 
theless tend to work their own fulfill- 
ment. Human nature being what it is, 
it becomes the duty of every man to 
support the credit of his community not 
only in his acts but in his speech. To 
do otherwise is not only stupid but im- 
moral. 

“The fall campaign for new business 
is upon us. Having pointed out some 
reasons why business should be good, 
we wish to urge a special effort for 
high-class business from now to the end 
of the year. This is not because the 
company needs the increased volume, 
but as a contribution to public confi- 
dence and to the welfare of business in 
general. Also because it is important 
to have a prosperous agency organiza- 
tion, and the only way to be prosper- 
ous is to work hard with an optimistic 
confidence in the future and its results.” 





New Jersey Agency Appointments. 


Equitable Life.—Mabel S. Brown, 
Wheeling, W. Va. John Hancock.— 
Isaac Alpesa, Perth Amboy; August 
Wiemeyer, Hoboken; Edmund J. 
Schatt, Sam Pollock, Newark. Massa- 
chusetts Mutual.—Irving A. Fisk, 
Woodcliff Lake. Metropolitan—Cyrus 
R. Wood, Park Ridge; George Creer, 
South Orange; Charles H. Jenkins, 
George G. A. White, Orange; Harry M. 
Koster, Hoboken; Hermon N. Piringer, 
Dover; Harry Rowe, Newark; George 
H. Shaw, Jersey City. New York Life. 
—Melvin Gerhart, Philadelphia, Pa.; 
Harry B. Solomon, Bayonne. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 pe 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 











Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,050,672.15 
Re 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Aast. Secretary 


EDWARD W. ALLEN, a 
220 Broadway, New York 


LATHROP on BALDWIN, Man r 


1 Broadway, New York 
CHARLES +d STRAUSS, a om 
200 Fifth Avenue, .— fe * neon 

















THE MORE I STUDY this Monthly Income policy of 


ours, the more it grows on me! 

























Did you ever sit down all by 
of t at contract ? 


yourself and make a study 
Upon my word, gentlemen, you can’t beat it! 
You see it’s such absolute PROTECTION —and absolute- 
ly SURE monthly income—about the surest thing I know — 
all the immense assets of THE PRUDENTIAL behind it— 
monthly PENSION for the wife and little ones, running on 
and on through the years—EVERY MONTH! 
beat it! Our best Agents are making a specialty of this 
contract, AND THE RESULTS ARE REMARKABLE! 


Come in and have a talk about it! 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Cortiand 


No, you can’t 
























A PENN MUTUAL PREMIDM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 





































National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


SE ee $47,490,998.98.............. Gain, 167% 
Liabilities .............. $41,661,130.12.............4.. Gain, 162% d 
Surplus...............-. $ 5, 829, 868.86 wrTTTITTT TTT Th Gain, 211% 
insurance.............. $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 








THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
New Columbian Policies Unexcelled 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 
FOR GOOD PRODUCERS 


Childs, President 


The in 


are 


Arthur E. 






































The right kind of men can secure the 
right kind of direct contracts in un- 


occupied territory by corresponding with 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
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PROTECTED BY SPRINKLERS 


KEEP FIRE OUT OF TWO PLANTS. 








Protective Devices Again Demonstrate 
Their Worth at Big Jersey 
City Fire. 


High tribute to the value of the Grin- 
nell automatic sprinkler and other fire 
protective devices, is paid by the Hud- 
son Inspection Bureau, in its newly is- 
sued report of the big fire that occur- 
red in Jersey City, on the night of Au- 
gust 17th. The report in full reads: 

Occupancy, Building Nos. 319 to 325 
Washington street and Nos. 91-93 Mor- 
gan street, was occupied as a cork fac- 
tory, sole tenant, was four stories in 
height, of brick ordinary joist construc- 
tion. Buildings Nos. 95-97 Morgan 
street through to and being Nos, 96-98 
Steuben street with Ell being Nos. 311- 
517 Washington street, was occupied as 
a Rolling and Spike Mill, was one and 
two stories in height, of brick and 
frame (predominating) ordinary joist 
construction with open communications 
throughout. Buildings Nos. 324-338 
Warren street, Nos. 100-122 Steuben 
street and Nos. 99-121 Morgan street, 
were occupied as a Baking Powder and 
Chemical Works, were of one, two and 
three stories in height, of brick and 
frame ordinary joist construction, with 
open communications throughout and 
had many frame roof structures such 
as pent houses, ventilators, skylights, 
ete. 

Fire was discovered at 7.47 p. m., by 
Night Watchman of the plant on the 
northwest corner of Washington and 
Morgan streets, and was noticed on the 
third floor of the Cork Works on the 
southwest corner of same _ streets. 
Alarm was turned in by Police from 
box corner of Bay and Warren streets 
{one block west and one block north) 
ond was received at Fire Department 
Headquarters at 7.50 p. m. This alarm 
called out Engines Nos. 1, 2, 3, and 4 
(chemical) and Trucks 1 and 6. So 
rapid was the spread of the fire through 
the Cork Works, that when Engine No. 
1 located at Nos. 155-7 Morgan street, 
but one block from the fire, arrived, the 
entire building was afire from base 
ment to roof. Five minutes after the 
first alarm the fire was assuming such 
threatening proportions that a third 
alarm was turned in, being received at 
7.55 p. m., calling out Engines Nos. 5, 
6, 7, 9 and 10 and Truck 2; and at 8.11 p. 
m., the General Alarm was rung in, 
calling out Engines 12, 8 and 17, and 
Trucks 3 and 5. 

In face of this force the fire spread- 
ing to the westward and embracing the 
entire block as well as_ seriously 
threatening adjacent blocks, it was 
considered advisable to call for aid and 
New York City, N. Y., Bayonne and 
Hoboken, N. J., were called on the tele- 
phone, about 8.30 p. m. New York 
promptly responded with Engines 7, 18 
and 30, arriving at the fire about 9.30 
p. m., and Hoboken sending a, Truck 
Company to No. 2 House on Ninth St., 
covering the northern section of the 
city, and Bayonne sending an Engine 
Company to No. 13 House on Linden 
avenue covering the southern section 
of the city. Aided by the reinforce- 
ments the fire was checked, after hav- 
ing practically wrecked the entire city 
block bounded by Warren, Washington, 
Morgan and Steuben streets. Some 
damage was done in Building Nos. 312- 
$26 Washington street, as well as to 
Nos. 92-98 and 100 to 122 Morgan street. 
The tangle of electric wires in the im- 
mediate vicinity of the fire, some carry- 
ing high potential currents was respon- 
sible for the death of one fireman and 
impeded the work at the fire. The wa- 
ter supply was adequate at all times, 
no difficulty being experienced with 
this important service. Owing to in- 
adequate police lines the crowds im- 
peded the work of the firemen at times. 
Wind velocity at time of fire was 17 
miles per hour, direction due east, 





northeast, 

So far as the fire was concerned, 
there was no particularly interesting or 
important feature to be reported. The 
character of construction and ccupan- 
cies formed a situation from which lit- 
tle else could be expected than that 
which happened. 

Some Notable Examples. 

The principal interest in the fire cen- 
ters in the block north of the burned 
district, which furnishes instructive ex- 
amples of fire protection. Immediately 
cpposite the Cork Works was Nos. 92-98 
Morgan street, 327-33 Washington 
street, a four story brick mill con- 
structed building with fire walls divid- 
ing it into three sections, having ordi- 
nary thin glass frame sash windows} 
facing the burning ‘building. This 
building, occupied as a Sack Works, 
was protected by a complete wet pipe 
system of Grinnell glass seat Sprinklers 
having for supplies a fifteen thousand 
gallon wood gravity tank elevated 
twenty feet above the roof, on a steel 
structure located on the southwest 
corner of a westerly section, and two 
nine thousand gallon wood tanks ele- 
vated fifteen feet above the roof on a 
wood structure over the elevator and 
stair tower, the secondary supply being 
a Worthington National Standard 
Underwriter Pump 16 in. x 9 in. x 12 
in., 750 gallons, located in pump room 
in northeast corner of the basement, 
taking suction from a two hundrea 
thousand gallon reservoir in the adja- 
cent warehouse building. This pump 
supplied the automatic sprinklers as| 
well as a six inch standpipe in the| 
stair tower with hose outlets on each| 
floor. In addition to these supplies the | 
system was tied by an eight inch line 
into the sprinkler system of the adja-| 
cent building. 

The heat from the burning Cork fac- 
tory soon cracked the glass and ignited 
the doors and window frames of the 
Sack factory, promptly fusing the au- 
tomatic sprinklers in the first bay aa- 
jacent to the windows; the water cur- 
tain formed thereby was so efficient 
that no fire entered the building, very 
little charring or evidence of fire being 
observable although the window and 
door frames were almost completely 
consumed. In all twenty-six sprinkler 
heads were in operation, and these in 
connection with very efficient aid from 
their employes using fire hose, pre- 
vented any further damage inside the 
building. Several lines of hose were} 
led from the standpipe to the roof and 
used in keeping off fire at this point as 
well as protecting the sprinkler tanks | 
and supports—the iron structure sup- 
porting the fifteen thousand gallon tank | 
shows no evidence of being weakened | 
although the tank itself is considerably 
charred. The two smaller tanks and | 
their wooden supporting structures are | 
also badly charred. The entire damage | 
to this plant, mostly water, including | 
the replacement of the gravity tanks ‘is| 
placed at approximately twenty-five 
hundred dollars. 

Adjacent to this plant and occupying} 
the balance of the block bounded by | 
Morgan, Bay, Washington and Warren | 
streets, was an eight-story brick mill 
constructed, scuppered floor building oc- 
cupied as a private warehouse, the main| 
building being divided into three sec-| 
tions by double fire was which house | 
the elevators stairtowers, vents and 
passage Ways, same being of fire-proof| 
construction. The window openings of | 
these buildings are all protected by| 
wired glass in metal frames, and a com- 


and directly connected to sprinklers as 
well as to stand pipes. System is also 
tied by eight inch pipe into system of 
Sack Works aforesaid so that pump of 


same is also available on this equip-| 


ment. Absolute protection to this plant 
was afforded by the wired glass 
windows, while same were cracked by 
the heat, there were no sprinkler heads 
fused and outside of cracked glass and 
scorched paint no fire damage to build- 
ing or contents ensued. As, however, 
a number of lines of hose were laid and 
used there will, we are informed, be 
some damage by water. Between the 
two plants some one hundred and five 
thousand gallons of water were drawn 
from the reservoir by the fire pumps. 
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Insurance Men 


Who have joined the 
forces of the Interna- 
tional Life of St. Louis, 
Mo., have increased 
their earning power 
from 50 to 200 per cent. 


“There is a Reason” 


WRITE TO 
J. L. BABLER 
General Manager of Agencies 


St. Louis, Mo. 








! 


September 8, 1910. 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 


RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Hali 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








oho, 





LIFE INSURANCE PRODUCERS 





agency appointment, but 
Company that considers 


to work for a Company of 


THE CLEVELAND LIFE 


Get busy. 





Progressive and yet conservative management of a 
life insurance company means success. 
Life Insurance Company is doing big things following 
out the above necessary idea. 

Don’t wait until tomorrow to write us for an 


fundamental necessity for success. 


H. W. Gennerich, Agency Vice President 


Join the prosperous and happy band 


The Cleveland 


write today. We are the 
the agency force as the 
If you would like 
that kind address 


INSURANCE COMPANY 


Cleveland, Ohio 











CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 








plete wet pipe system of Grinnell glass 
seat automatic sprinklers is installed | 
throughout the premises, some few por-| 
tions being protected by the dry-pipe 
system, having for supplies two wood | 
tanks enclosed in brick towers of! 
twenty-five thousand gallons capacity 
each, elevated twenty-three and a half! 
feet above the highest tine of sprinklers 
and two Knowles National Standard 
Underwriter 16-in. by 9-in. by 12-in., | 
750 gallon pumps taking suction from a| 


THEY’RE 
WH 


Earning more money for less effort than ever before 
WHO? 
The men selling the policies of the 
UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCORMICK BUILDIN 
WHY? 


Annual dividend policies registered 


management limited. Liberal commissions. 
OPENINGS FOR STATE AND DISTRICT MANAGERS 





two hundred thousand gallon reservoir | 


DOING IT! 
AT? 


G, CHICAGO, ILLINOIS 


with the State of Illinois. Expense of 
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“A ROYAL WELCOME.” 





Force of Union Life, Cordially 
Greets President Evans Upon 
His Return. 


Field 


During the absence of President 
Evans in Europe, the agency force of 
the Union Life of Canada, entered into 
a secret compact to make his “welcome 
home” a memorable one. The carefully 
laid plans were faithfully carried out, 
with the result that when Mr. Evans 
reached his office he was met with an 
avalanche of applications for new busi- 
ness, every agent contributing his prop- 
er quota. Both Ordimary and Industrial 
business was written and the result 
was such as to afford the president the 
highest satisfaction. 





Benefit from Pay Claims. 





The payment of a death claim is the 
most sacred obligation any insurance 
company is called upon to meet. The 
policyholder has fulfilled his obligation 
by paying the premiums, and it is now 
the company’s turn to show good faith, 
realizing that its reputation and future 
depend entirely upon prompt settle- 
ment. All well-managed companies en- 
deavor to make such settlement with 
the least possible delay or inconvenience 
to the claimant. 

The Prudential was the first company 
to practice payment immediately upon 
receipt of satisfactory proofs, and has 
so improved this method that thousands 
of claims are now paid in the field even 
before they are reported to the home 
office. 

Do we men in the field fully realize 
what a blessing and help this is to the 
people in time of need, and are we do- 
ing our full duty toward making com- 
plete this work of common good? 

Death has robbed a family of its head, 
the bread-winner; it is an hour of great 
sorrow and need, and money is the only 
thing to take his place. It is our duty 
to deliver this money, and immediately. 
When a claim is reported, the assistant 


superintendent should make up the 
proofs at once. Do not require too 
much action from the claimants; usu- 


ally they are inexperienced, and in their 
grief and trouble they may be unable 
to furnish any part of the proof. Do 
it all yourself; make it easy for the 
family; leave the impression that you 
are anxious to be of assistance to them, 
and you will gain their everlasting 
friendship. 
The agent 
assistant. He has 
premiums, perhaps 


should accompany the 
been collecting the 
wrote the business, 
and in helping to settle the claim is 
proving himself to be a friend indeed. 
He will also meet the friends and rela- 
tives who come in to sympathize, and 
so become acquainted with them. Do 
not talk business at the time, but when 
calling later the agent will need no in- 
troduction, and as those he has met 
Lave been so recently impressed with 
the great good of life insurance, signa- 
tures on the dotted line will prove easy. 

Call attention to this claim, Mr. 
Agent, when going over your debit; 
mention what a help it was to the 
widow and children. This will en- 
courage your policyholders to continue, 
especially those falling in arrears and 
in danger of lapsing. 

Do not fail to canvass in the neigh- 
borhood, carrying a copy of The Pru- 
dential, showing other recent nearby 
claims paid. The names may be recog- 
nized, circumstances recalled, and a de- 
ire for insurance more easily created. 

The amount paid on all policies five 
years in force is larger than that stated 
in the policy, and on all business issued 
subsequent to January, 1907, and up to 
June, 1909, a much larger amount is 
paid. This is of great importance, and 
the live man does not fail to make capi- 
tal of it. 

It is greatly to our advantage to rep- 
resent a company willing to settle all 
legitimate claims at once, but what a 
satisfaction to pay more than was prom- 
ised! What a powerful selling argu- 
ment for the ten thousand Prudential 
soldiers sweeping on in their campaign 





for home and fireside, for thrift and | 
economy, for all that goes to make each 
succeeding generation of men better and 
freer and happier than the one that 
went before.—Z. T. Miller, Superintend- 
ent, New York No. 8. 





Requirements for Success. 





In the opinion of S. Greenleaf, man- 
ager of the Jersey City Heights Dis- 
trict for the Colonial Life, the “‘require- 
ments for success” are: 

“Enthusiasm, confidence in oneself and 
hard work are the essential qualities in 
the making of a successful life insur- 
ance agent. The standing of a district 
can be measured ‘by the enthusiasm of 
the men, and in order to keep them 
enthused the manager must be a ‘live- 
wire. A manager should impress on 
his men that the company they repre- 
sent is one of the best and is always 
willing to help them make a success 
in their calling, which is one of the 
highest, and by proper fact together 
with honest work they can achieve 
great results. Each agent should be un- 
der the careful supervis‘on of the man- 
ager and assistant manager from the 
day he enters the service, and at the 
first sign of pessimism he should be 
given a good personal talk, shown his 
mistakes, and helped to overcome them. 
Many an agent has, through lack of 
training, been a non-producer in the 
ordinary branch; these men are only | 
half a success for, no matter how good 
their industrial record may be, they 
are leaving for others the large com- 
missions which they could earn by a 
little more personal effort. I have 
found that the best way to overcome 
this weakness is by taking up a policy 
at the weekly meeting, explaining all 
the different features, and then having | 
the agents ask questions about anything | 
they do not thoroughly understand. | 
fhey then begin to think more about 
the contracts, and ‘become familiar with | 
the different concessions; they gain 
confidence in themselves, and are bet- | 
ter able to exp'ain the different features 
to the prospect. We are living in an 
age when we have to show that we are 
capable of steady production, for every- | 
one is looking for the man who is as | 
big as his job. By hard work an agent 
can secure prospects. If he has con- 
fidence in himself, he can present his 
comtract so that it wi'l be attractive, 
and wita plenty of enthusiasm he can 
secure the signature on the dotted line 
when a half-hearted effort would fail.” 








NEW JERSEY MANAGER. 








Dr. E. A. Martin to Handle Entire 
State for Sun Life of 
Canada. 
Dr. Emanuel A. Martin, formerly | 


with the Fidelity Mutual Life, and prior 
thereto with the Mutual Benefit Life, 
has newly been appointed New Jersey 
State manager for tne sterling Sun 
Life, of Montreal, one of the best of 
the Canadian life companies. 





Enlist Under Banner of Fidelity 
Mutual Life. 








Among other appointments recently | 
made by Paul Alexander, field superin- | 
tendent of the Fidelity Mutual Life, | 
are the following: 

J. H. Selleck, as manager of the | 
Company at Jersey City, N. J., and} 
Bryce O. Baker, as New Hampshire | 
State manager, with headquarters at | 
Manchester. Both men are of unusual | 
promise, and each has a record for pro- | 
ducing good clean business in generous 
volume. | 

Mr. Selleck was formerly with the | 
United States Life, while Mr. Baker 
represented an industrial writing com- 
pany, resigning from its service to take | 
up the ordinary branch. 





thousand people insured in the Life In- 
surance Company of Virginia. 
The company is making remarkable 


During the month of August a 
progress. | 














METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Lhe 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
Stock Company 


‘Of the People 
The COMpany By the People 


For the People 


The Daily Average of the Company’s 
Business during 1909 was: 

456 per day in Number of Claims Paid. 

6,535 per day in Number of Policies 
placed and paid for. 

$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 

$132,172.72 per 


Assets. 


JOHN R. HEGEMAN, President 


day in Increase of 








T. WM. PEMBERTON, Ist Vice-President 


guaranteed, 

Assets December 31, 1909.... ........ 
Liabilities December 31, 1909,__..... 
Insurance in Force December 31, 1909 


Total Payments to Policyholders since Organizatior 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insuran Company 
Its Policies are clear and definite in their provisions, and their values are abso! 











INDUSTRIAL 


INSURANCE 





H. POLLMAN EVANS, President 


CUR NEW SALARY AND COMMISSION 


For Agents, offers a splendid opportunity for a few additio 
who are steady, energetic, and used to earning a substa 


THE UNION LIFE ASSURANCE COMPANY 


CONTRACT 
] l Yr Y 


tial living. 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most Iberal Industrial Policy 








materially in securing business. 


our terms to agents. 


COLONIAL TRUST ELDG. 


WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these st 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy an! 


READING MUTUAL LIFE INS. CO. 


° . READING, PA. 








Personal and Family 
Insurance Combined 


booklet and agency terms. 








No trouble to get a hearing with this policy. It's 
something more than life insurance. 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life 


L. G. FOUSE, President 
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Insurance Company 
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MANAGING AN INSURANCE COM- 
PANY. 





The idea that almost any one can 
successfully manage an insurance com- 
pany has proved the rock upon which 
many hopes have been shattered, and 
likewise the dividing point between 
stockholder and his investment. As 
Editor Carey of the Adjuster says, it 
requires a “big man with a broad mind” 
to make good in this particular. The 
following from our contemporary will 
be read with interest: 


The greatest factor in causing the 
success of an insurance company is 
competent management. The majority 
of the men in control of those insur- 
ance companies organized during the 
past two years spell disaster from the 
start and that, already, the sound of 
weeping and wailing and gnashing of 
teeth is heard in the land is not at all 
astonishing. When it is understood 
that the business of insurance is a com- 
plicated science and that men who have 
devoted the best years of their lives 
to the management of companies not 
infrequently end their efforts in dis- 
astrous failure, it need not be consider- 
ed surprising that mere novices in the 
game should fail almost at the begin- 
ning of operations. That they have 
thus early demonstrated their unfitnéss 
and are, with the best intentions, con- 
tinuing to do as much harm as pos- 
sible on the same lines, is history writ- 
ten daily. 

More than a theoretical knowledge 
of insurance is required to build up a 
new company or to keep an old one on 
its feet. Long years of practical ex- 
perience is essential, coupled with abil- 
ity of a peculiar nature—ability that 
would win out in any field of business 
activity. Such ability is instantly recog- 
nized, and employed to the best ad- 
vantage, by the older companies who 
are constantly searching for it. In- 
stances where this ability detaches it- 
self, and makes for itself an inde- 
pendent sphere of operation, are ex- 
tremely rare. For this reason, alone, 
the new companies are badly handi- 
capped from the start. Rare, indeed, 
is the “good business getter,” at the 
head of one of these new companies, 
possessed of sufficient wisdom to recog- 
nize his limitations and the wit to make 
up for the deficiency by surrounding 
himself with lieutenants who have the 
qualifications which he himself lacks. 
It requires a big man with a broad 
mind to do this and, as we have said, 
such men are scarce. 








WHY NOT PUBLICITY? 


A reader wonders whether there was 
anything ‘remarkable’ in the payment 
of the claims by the New England 
Mutual Life, noted in our columns re- 
cently. One would hardly think so after 
perusing a letter to this office by Vice- 
President D. F. Appel of that sterling 
old institution. In a very modest way, 
Mr. Appel says that the cases mention- 
ed are by no means exceptional, as 
others of a similar nature arise each 
year. If they become public, it is prin- 
cipally through the beneficiary and not 
the company. Mr. Appel says: 

We do not believe in advertising the 
payment of a just obligation, the trans- 
action as a rule being of a confidential 
nature, which we do not feel at liberty 
to disclose. We constantly strive to 
ascertain the right, and then perform it; 
and are willing to be content with the 
consciousness of having done our duty. 

A “remarkable” incident is one 
“worthy of special notice or comment.” 
The claim payment of the New England 
Mutual, referred to in our issue of 
August 18, occurred under the following 
circumstances: Premiums on an assign- 
ed policy for $20,000 were discontinued, 
the extended insurance feature carry- 
ing the policy for nearly six years war 
taken in lieu of surrender value. The 
expiration period arrived with the as- 
sured hovering between life and death, 
and he survived the policy by less than 
a month. A banker was the assignee, 
and it may be assumed that, if there 
was the remotest chance for the pre- 
sentation of a claim, he would have filed 
it. He accepted the situation as one of 
non-liability on the part of the com- 
pany, but incidentally informed the com- 
pany of what was deemed an unusual 
coincidence. 

Officers of the New England suggested 
that as a matter of curiosity all the 
data pertaining to the policy be gone 
over, and it was discovered that a small 
credit on the policy had been overlooked 
by a clerk in the actuarial department, 
which if added would have carried the 
policy for about six weeks longer or 
beyond the date of the death of the 
assured. 

The company promptly wrote the 
banker in question stating the facts and 
enclosing proofs of loss, subsequently 
paying the claim. 

That seemed to us a case worthy of 
special mention. 

* ~ + 


Is the policy of witholding publicity 
in such instances a good one? Contest- 
ed claims always get into the papers, 
even where the company could not con- 
sistently or in justice pay the claim. 
The attorney for the claimant generally 
attends to that part of the affair. The 
result is that an idea has gotten abroad 
that “insurance companies pay only 
when they have to.” It is an erroneous 
idea and not at all applicable to stand- 
ard insurance companies. Some time 
ago, the National Life of Vermont ad- 
vertised extensively for the purpose of 
finding beneficiaries to pay claims which 
had accumulated from so-called lapsed 
policies. 

An officer of the Equitable Life of Des 
Moines, Iowa, a few years ago enumer- 
ated to the writer the effort put forth 
to keep in touch with paid-up policy- 
holders. The only motive prompting 
the effort is that of a desire to render 





full justice under the contracts issued. 

Life insurance has developed so much 
in the past two decades that to-day it 
cannot be ternred alone a method of 
furnishing protection to one’s family 
or dependents, but this is still a 
paramount feature. It is the fact that 
life insurance stands between poverty 
and widows and orphans; between pos- 
sible financial embarrassment, if not 
failure, and a corporation which has 
been bereft of the master mind respons- 
ible for its success; between old age and 
poverty, that makes it the greatest 
blessing ever devised. The solicitor who 
refrains from using as the “king argu- 
ment” in favor of life insurance, its 
value in case of death is tremendously 
bandicapped in his work, 

Why then refrain, where proper and 
possible to do so, from telling the great 
story of its beneficence? In other words, 
let the public see the real side of life 
insurance. 





THE WHIRL OF COMPARISON. 





A great deal of the ‘‘vitrol’” injected 
into life insurance comparisons in for- 
mer years has disappeared, but it is a 
surprising fact that it is still “possible” 
for practically every company in the 
business to show that it occupies the 
enviable place of position number one 
in all that is attractive to a policy- 
holder. 

Some day, probably, this needless ef- 
fort will be done away with entirely, 
and companies will be content with 
telling why it is desirable to purchase 
their particular policies, without at- 
tempting to tear down the merits of 
others; at least the improvement in 
recent years justifies the assumption 
that such a happy state of affairs may 
be brought about. 





PUBLIC OFFICIALS. 





Opportunities Offered Alert Surety Men 
for Writing This Class 
of Business. 


There are two distinct hazards under 
Public Official bonds on city, county 
and State officials; the performance-of- 
duty risk, and the accounting-for-funds 
risk. Bonds covering the first hazard, 
on oOfficia'ls who do not handle money, 
are generally good business for both 
agent and company and require no par- 
ticular discussion. 

Bonds which not only cover the 
proper performance of duty, but also 
guarantee a correct thandling of, and 
an exact accounting for, public money, 
are more complex problems. The form 
of bond required from the applicant, 
and the duties of his position are in 
most cases fixed by statute, which 
means that neither the bond nor the 
liability of the surety can be changed 
in the slightest degree. As there is 
much variety in the local and State 
laws governing these matters, the lia- 
bility of the surety varies to such an 
extent that the underwriting of such 
bonds calls for great care and con- 
siderable special knowledge, conditions 
which make it impracticable, in a gen- 
eral article, to more than outline a few 
guiding principles. 

A fact that must be kept constantly 
in mind by the agent is that city, coun- 
ty and state officials, although filling 
positions that demand both business 
experience and business ability, are too 
often elected or appointed because of 
qualities in no way related to the ef- 
ficient transaction of affairs, qualities, 
in fact, that tend to develop insincerity, 
loose methods, and a trusting to luck 





LLOYDS ACCEPT RISK. 





Individual Underwriters Guarantees 
Cotton Bills of Lading. 





As the proposition of certain surety 
companies to guarantee cotton bills of 
lading was rejected because of the ex. 
pense involved, London Lloyds now 
proposes to supply the indemnity at a 
reduced figure. Its guarantee premium 
is made possible, in that it does not 
propose stationing representatives at 
the chief cotton distribution points to 
keep proper account of the merchan- 
dice. 





Will Gather in New York. 





A meeting of the chief agents of the 
Empire State Surety Company of New 
York, will be held in this city, on the 
16th and 17th inst. The gathering 
should prove highly beneficial to field 
men and head office representatives, 
and a program to insure that end is be- 


attention to detail. The agent should 
be constantly on his guard against ap- 
less type, for they are not worthy 
prospects for bonds. 

Another fact of importance is that 
a statutory form of bond is not limited 
in its coverage to the official, but 
covers, through him, the position. 
Where there are deputies or other em- 
ployes working under the applicant, 
this makes him and the surety back 
of him, liable for any defalcation oc- 
curring in his office. A bond on an 
official so situated cannot be executed 
until he has bonds in favor of himself 
from all persons for whose acts he may 
be held officially responsible, a neces- 
sary precaution equally valuable to the 
official and to his surety. 

A very hazardous class of prospects 
are tax collectors, also treasurers and 
sheriffs whose duties include the col- 
lection of certain taxes. This is partly 
because the statutory form of bond de- 
manded from such officials holds them 
responsible for all uncollected taxes, 
unless they be_ specifically relieved 
therefrom by law. In addition to the 
hazard of dishonesty, failure to collect 
may be due to mere lack of business 
capacity, which makes it imperative 
that applicants of this sort be possessed 
of more financial backing, or they are 
not desirab'e prospects for bonds. 

The extent of an official’s liability for 
public money on deposit is a hazard 
that differs in different States. In some 
States depositories for public money are 
selected by law, compliance with which 
by the official, of course, relieves him 
of liability for funds lost through bank 
failure. In other States there are court 
decisions that officials and their sure- 
ties are not liab'e for the loss of public 
funds through the failure of the bank 
of deposit, where it can be shown that 
due care was exercised in choosing the 
depository. But in States where there 
are no regulations for the deposit of 
public money, the official and his surety 
are held absolutely, and in case of bank 
failure either the official or his surety 
must make good. Under such condi- 
tions the application of an official is 
not acceptable until the bank of de- 
posit has given bond in his interest, 
so that in case of bank failure he will 
be indemnified. The amount of this 
bond should equal the largest amount 
the applicant will have on deposit at 
any one time. 

It is not necessary when forwarding 
applications for bonds of this sort to 
send any supplementary form, such as 
an employer’s statement needed with 
a Fidelity bond application, or a copy 
of the contract with a contract applica- 
tion. It is very theipful, however, for 
the agent, when submitting an applica- 
tion from a city, county or State of- 
ficial, to enclose either a digest of or 
a reference to the laws prescribing the 
exact duties of the position held by the 
applicant.—“The Budget.” 
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AWAITING COURT ORDER. 





Receivers of Southern of New Orleans 
Cannot Pay Dividend Until Author- 
ized So to Do. 





Pending court decision as to whether 
policy cancellations should be at short 
rates or pro rata, the receivers of the 
Southern Insurance Company of New 
Orleans, Cannot pay a dividend. 

Ov this point, J. A. Stromberg, for the 
receivers says: 

“We cannot pay any dividends until 
the court orders us to do so, and we do 
not believe the court will issue such an 
order until the oppositions have been 
determined. At the present time the 
court is in vacation and those suits 
that are not yet tried, cannot come up 
before the fall term. As the questions 
involved by some of the oppositions 
are of such importance, it is possible 
that the decision of the trial court may 
be appealed, and if this occurs, of 
course, further delay will ensue before 
any distribution is made.” 

Supplementing the facts regarding 

the receivership of this company, 
previously published, the Whitney Cen- 
tral Trust & Savings Bank, provides 
the following statement of assets as 
iast compiled: 
Reai estate .......... . eee $70,000 
Furniture and fixtures ..... 1,854 
Louisiana 4 per cent. bonds. 2,000 
City of New Orleans Consti- 





tutional bonds ...... .- 46,000 
Gee. ccaanedce. caeceeonane 246,333.26 
Debts due to company valued 

MM caccuekeems asGanerees 150,002.31 

$516,189.57 





“ON PROBATION.” 





Novel Plan Adopted by Local Agent 
for Reducing the Loss Record of 
His Office. 





In explanation of the remarkably low 
loss ratio of his agency, the local repre- 
sentative at a New York suburban town 
of a number of prominent companies 
made the following statement a day or 
two ago. 

“My old customers I know all about, 
and can guarantee their moral hazard, 
while the physical risk is kept under 
supervision, the assured taking in good 
part whatever suggestions I offer as to 
fire protection. Within the past five 
years, however, a new element, made 
up very largely of Poles, Hungarians 
and Italians, have settled in town, and 
the desirability of their business, as I 
am compensated on a part contingent 
basis, is open to grave question. My 
plan is to place all business of this char- 
acter with competing agencies for a 
couple of years. If after this period of 


The experiment is a novel one, and 
whatever the result to the “easy mark” 
agencies, has proven highly satisfactory 
to the shrewed local whose contingent 
acount grows steadily larger year by 
year. 


TAKEN OVER BY FIREMENS. 








Business of Freeholders Fire Rein- 
sured by Progressive Newark 
Company. 





After five year’s existence, the Free- 
holders Fire, of Topeka, Kan., has 
been retired, its entire business being 
taken over by the progressive Fire- 
mens of Newark. 4 

The Freeholders on the first of Jan- 
uary, 1910, had total assets of $253,994, 
and a net surplus of $19,611. G. A. 
Railey, its secretary and organizer, 
will act as Kansas and Oklahoma spe- 
cial agent for the Firemens. 





National Convention of Insurance 
Commissioners. 





The committee in charge of the 1910 
meeting of the National Convention of 
Insurance Commissioners to be held at 
Mobile September 27 to 30 inclusive, 
has prepared a comprehensive sched- 
ule covering the travel to and from 
Mobile. The chairman of the commit- 
tee on transportation is Colonel Joseph 
Button, Virginia insurance commission- 
er, and all those who contemplate at- 
tending the convention are urged to 
communicate with Colonel Button in- 
forming him as to the route they desire 
to take so that proper arrangements 
can be made for sleeping car and other 
accommodations. 





August Fire Loss. 





From the records of the “Journal of 
Commerce and Commercial Bulletin,” 
it is figured that August fire loss of the 
United States and Canada, was $21,- 
570,550, while the record since January 
first, aggregates $147,647,350, or over 
$11,000,000 in excess of that suffered in 
the first eight months of 1909. 





Promoting the Southern Home Fire. 





With a capital of $200,000 and a sur- 
plus of $50,000, the Southern Home is 
being promoted at Charleston, S. C., 
by O. E. Johnson, a well-known local 
agent. 





J. Campbell Haywood, for some 
years past attached to the Northern 
Assurance Company, as adjuster, has 
resigned. Mr. Haywood was formerly 
Middle Department special for the Na- 
tional of Ireland. 






THE EASTERN UNDERWRITER 


CAN IT BE MATERIALLY REDUCED? 





Some of the Difficulties Confronting 
Those Who Seek to Lessen 
Cost of Operating. 





(Contributed.) 

As the time approaches when the new 
Union for the regulation of expenses 
and commissions of fire insurance com- 
panies will be launched, if it succeeds 
in getting off the stays, the questions 
most vital to its well-being again be- 
come live topics. During the past week 
interesting and able letters have beén 
published which tend to show some of 
the difficulties underwriters labor under 
in attempting the reduction of the ex- 
pense ratio. It is unfortunate that tlie 
keen and searching analysis given the 
subject should not be accompanied by 
equally adequate analysis of the loss 
ratio which is always greater than the 
other and susceptible to much wider 
reductions. Any discussion of the one 
should never overlook the other. 

A most significant fact that is touched 
upon by more than one writer, viz., that 
as the loss ratio decreases, bringing 
with it lower premium rates, the Ratio 
of expense must necessarily increase, 
for the charges that make up its bulk 
are, aside from commissions, fixed 
charges, and include the by no means 
small sums that go toward reducing the 
loss ratio, such as the expense of main- 
taining fire patrols, inspection bureaus, 
schedule rating associations and the 
National Board, whose work is almost 
wholly in the interest of the public. 
Also, it should be remembered that as 
rates decrease the commission, while 
remaining the same figure, really de- 
creases, for it returns less to the agent. 

As the business grows more and more 
technical it inevitably demands a 
higher standard of men, with better 
training and education, who naturally 
command higher salaries. Furthermore 
as the cost of living advances salari« 
must increase all along the line, and 
this has been recognized in a way that 
cannot be overlooked in the increases of 
salary voted for the President, the Cabi- 
net and members of the Congress, not 
to mention the legislators of our own 
State. Rents are higher, stationery 
costs more, traveling expense has in- 
creased, and all these are reflected in 
the expense ratio. Salaries are not 
high in fire insurance. There are no 
$100,000 or $50,000 presidents and it is 
to be doubted if there are many who 
receive more than $25,000, and as for 
agents—we have only to remember that 
among the men classed as rich in the 
various communities of these United 
States it is rare indeed to find among 
them a fire insurance agent The re- 
wards of the business are not great. 

Mr. Lock in his letter states that the 
capital in the business is too widely 
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d‘ifused and that economy of manages 
ment expense would result from con 
centration of the business in fewer: 
hands. Without discussing the imprac 
ticability of accomplishing that result 


Urls Significant fact may be pointed 
out: The average annua expense 


ratio of all companies, Mr. Lock gives 
as 39.04, while the average annual ex 
pense ratio of the 23 largest premium 
writing companies (those doing eaci 
over $3,000,000 business annually) for 
he three year period ending 1909, was 
06.09, which seems to prove the argu- 
ment. It is unfair to the business as a 
whole, to include in any discussion oi 
the expense ratio the figures of thos 
companies which write a small, cars 
fully selected business. No one qué 

tions their right of existence, criticise: 
their methods or attempts to deny tha 
it is possible to so restrict the writings 
of a company satisfied with a small 
business as to experience a low loss 
ratio—lower than the average—but th 


expense ratios of such companies ar 


invariably higher than those of th 
large, general writing companies, and 
it is in these that the public should bx 
interested when all is said and done, 
for they are the ones that furnish th: 
bulk of the indemnity, particularly 


the congested areas of immense valu 
liable t weeping conflagrations, and 
stand as the great bulwark of our sys 


O 
tem of credit business. 


The single 





item in the whok xpense 





atio that seems open to attack is the 
question of expense of business in the 
large cities, and this is a matter of 
such complications that a feasible plan 
for reducing it awaits its discoverer. It 
is a problem of which a solution must 
be attempted, but will hardly be 
through having the assured compen- 
sate the broker any mo han the 
life business. Insurance compan ure 
sellers of indemnity, and they natural 
ly expect to pay a com ) oO 
who bring them in touch with buyers 
for their wares, precisely as does any 
other business. Taken altogether the 
business of fire insurance S passing 
"through one of the most interesting 
and in a way, critical periods of its ex 
istence, 





NOT FAVORABLY CONSIDERED. 





Reinsurance Companies Not Disposed 
to Sue Dutchess Fire for Excess 











Payments. 

Little e1 Iragement derstood, 
has he t yposit oO i icy 
holders’ ition, t anie 
which settle t Ca ‘a su 

NCE r la < h ] Du < } - P gt 

eeps on asis of as 
sign their terests, wW ‘ w t 
ringing su fo f rene I 
ar f n ey vol s irge 
and managers feel tha is reinsurance 
was had with the Dutchess both ways 
they did not = ff y narti ul irlyv 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpeol 





Surplus, a 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. $. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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IN SRITICN VOLS ASA. 


Continued from page 1.) 


company’s failure to pay any undisput- 
ed claim upon application to the courts. 

8. The filing of annual statements of 
the financial standing of the company 
and providing for the cancellation of 
the license issued ‘by the Minister (sub- 
ject to an appeal to the Lieutenant- 
Governor in Council) in case he is dis- 
satisfied with the financial ability of 
the company to pay its losses 

4. Permission to the insurer to ob- 
tain insurance outside the province 
when sufficient insurance cannot be ob- 
tained from companies licensed under 
the Act, upon payment of a tax equal 
to one per cent. of the premium paid 
on such insurance. 

5. The appointment of an officer to 
be called “the Inspector of Insurance,’ 


to examine and report to the Minister~ 
upon all matters connected with in- 
surance as carried on by the companies 
licensed or required to be licensed un- 
der the Act for the purpose of deter- 
mining whether any of the companies’ 


licenses should be suspended or can- 
celled and the payment by such licensed 
companies toward defraying the ex- 
penses of such office of a sum not ex- 
ceeding three thousand dollars annually. 
6. The repeal of the provisions of 
Act relating to fire in- 


uggested that the bill 
appointment of 
should have power 
4 fire losses and make 
estions relating to the improvement 
fire hazards and thai municipal taxa- 
tion of insurance companies should be 


abolished. 













Problems Raised. 





Ear y i e sessions of the commis- 
sion the estion arose as to the right 
of t nce to legislate concerning 
the ss of fire insurance, but the 
commissioners announced their view 
that this subject was not one upon 
which they were by the terms of the 


to enquire into or 


suggested by th 


er sama required 
report upon. It 




















as ynents of th yroposed bill that its 
provisions if enacted would create a 
monopoly in t i insurance business 
in the provin lead to an in- 
crease in rat restrict the pub- 
lic as to la use the cost ¢ 
conducting « enterprises. In 
this con ti Underwriters Ass - 
ation was ie acked respecting 
its methods n I the fixing and 
é j i ( ts , and it was sug- 
‘ i the commission should in- 
quire into the legality of this so-called 
combination; but as this was obviously 
without scope of the commission, 
the ommissioners de clined to enter 
upon such an enquiry It was sub- 





all the witne 
essential 


stantially agreed by ssec 
t h associations were 


NEW YORK FIRE AND LIFE INSURANCE STOCKS. 











tations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
DIVIDENDS Bid | Asked 
COMPANIES CAPITAL Approx. When price | price 
Annl. Div. Payable per ct. | per ct. 
City of New Yorl $500,000 10 Q eT 205 
Common wealth 500,000 10 Tad 326 co 
Continent a] 2,000,000 40) Jad 
Empire City ..... : 200,000 8 i an 
Fidelity-Phet 2 500,000 Vv V 2" 
German Alliane ce 400,000 15 IT & J 300 
1an-American 1,500,000 30 I &J 570 
Germania ($50) Fire 1,000,000 18 Jad 295 
Glens Falls ($10).. 200,000 30 JadJ dened 
Globe & Rutgers. 400,000 40 Q see 
Hanover $50). 1,000,000 10 JaJ 210 
° 3,000,000 30 JI &a&J 605 
200.000 10 T&J 175 
1,000,000 20 Jad 305 
350,000 10 A &O 155 166 
. 200,000 6 IAT 145 
Peter Cooper ($20 150,000 6 J&J 105 
Stuyvesant .... 400,000 10 Jad 160 
United States ($25 250,000 Vv Vv 70 
Westche ster ($10) . 400,000 35 F&A see 
Williamsburg City (3! 50) 250,000 20 T&S 400 
LIFE 
, 2 000,000 15 Q 650 
eral . 300,000 8 JAT 250 
100,000 7 A 4000 
200,000 12 Ta T 210 225 
500,000 10 T& J 150 
125,000 12 M&N 275 mts 
100.000 OW O&F 400 425 
2 000,000 7 MAN 155 SS 
éotntdicecse cdudaeveds 2,000,000 10 Q 550 650 
Tra ellers Hartford . ‘ eee 20 Q ; 800 925 
earn 264,000 7 J&I } 90 | 105 


V-No Information “Q. Quarterly 


A- Annually 


THE EASTERN 


to the proper conduct of the fire in- 
surance business. One of the witnesses, 
John Yeaden Ormsby, an independent 
insurance broker and underwriter of 
Toronto, who impressed the commis- 
sioners as being an expert on the sub- 
ject of fire insurance and from whom 
valuable information was _ obtained, 
concerning the matters within the 
scope of the commission, in referring 
to these bodies, gave evidence as fol- 
lows: 

“IT am a believer in a board, 
men, I do not think we could run an 
insurance business successfully without 
a board, because the whole fabric of 
insurance is built upon statistics, and 
you cannot accumulate statistics or get 
information individually at ten times 
the cost at which you could get it 
through the means of a board. There- 
fore, a board is a necessity for the 
proper conduct of insurance.” 

The necessity for such a body and 
the part it plays in the fire insurance 
business was also well set forth in the 


gentle- 


statement of A. W. Ross, secretary of 
the Mainland Board of Fire Under- 
writers, 

After epitomizing the two thousand 


pages of evidence taken during the sit- 
tings of the commission, in a digest of 
hundred and twenty-one pages, the 
conclu- 


one 
commissioners summarize their 
sions in the following terms: 
Summary of Conclusions. 

“The foregoing digest of the evidence 
on the particular subjects treated indi- 
the importance of the 
regulation of fire insurance 
throughout the province, and the neces- | 
sity for local legislation on the subject 
and uniformity as far as possible in 
the business. 


cates 


“The rapid growth of commerce and 
the tremendous development in the 


various sections of 
to the springing up of 
towns with their constantly increasing 
populations, render it necessary that 
this special brand of business, affecting 
the whole of the people, should be to 


the province leading 
many cities and 


some extent under government super- 
vision and control. | 

‘The many instances cited of bogus 
companies or underwriters doing busi- 


necessity from the stand- 
people as a whole, the 
unaccountable 


show its 
the 
instances of 


ness, 
point of 
numerous 


fire losses indicate the necessity of in- 
vestigation and the insufficiency of the 
isting laws, and the lack of uniformi- 


#xX1s 

ty and the absence of necessury provi- 
indicate the for the re- 

vision of such laws. 

“It is to be expected that an effic 
officer of the government with such as- 
sistance as it may be necessary for him 
to have, will protect the public, assist 
underwriters, reduce the fire waste 

eventually lower the insurance 


necessity 


sions 


ient 


the 
and 
rates. 

“Your commission after considering 
the evidence submitted and the exhibits 
filed, and the arguments of counsel rep- 











proper 
businessm. 
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resenting the various interests affected, 
has reached the following conclusions: 

“1. That the government should cre- | 
ate an insurance department. 


“2. That no unlicensed companies or 


associations of underwriters, or their 
representatives, should be permitted to 
solicit fire insurance in the province. 

3. That all insurers should be per- 
mitted to place their insurance freely 
with such unlicensed companies or asso- 
ciations of underwriters, including Mu- 
tuals and Lloyds, and should have the 
right to obtain inspection of their risks 
and adjustment of their losses upon ob- 
taining a license, for that purpose only, 
from the department, naming the in- 
spector or adjuster, and that the lieu- 
tenant-governor-in-council should have 
the right from time to time to make 
and enforce regulations to prevent the 
solicitation of business by such inspec- 
tors and adjustors. 

That any company or association 
of underwriters should be required to 
obtain a license from such department 
entitling it to do business throughout 
the province without further license 
from municipalities, and as a condition 
of obtaining such license it should sat- 
isfy such department of its financial 
standing and make a deposit in cash or 
security, or a satisfactory bond of a 
Guarantee Company in lieu thereof, for 
the reinsurance of its risks, to be ad- 
ministered by the department; 
amount of such cash or bond to be de- 
termined by the inspector, considering 
the evidence submitted; that such de- 


the | 


vartment should have full power to in- | 
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VIRGINIA 


AGENTS ‘WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 


MARYLAND 


WEST VIRGINIA 


NEW JERSEY 











Suburban ot. 


FRED. S. JAMES & CO. 


123 William Street 


Head Suburban Agents for 


Franklin Fire Ins. Co. 
County Fire Ins. Co. 


National Union Fire Ins, tu o 
Delaware Ins. Co. of Philadelphia 


Svea Fire & Life Ins. 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 





This agency affords you unexcelled facil- 


ities for writing your 


territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 


New Jersey. 
Prompt Service 


§ 2216 John 
(2217 John 


Telephones 
New York City 


of Philadelphia 
of Philade gon 
Pittsburg 


Co., Ltd., of Sweden 


Suburban lines. Our 


Individual Attention 











Established 1864 


EB. Ss. 


66 BROADWAY : 


Telephone 2817 Rector 


BAILEY 


— DEALER 


Fire Insurance Stocks ‘‘A Specialty” 
NEW YORK 








PROMPT SERVICE se ° 


WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. 


London Lloyds 
LIBERAL COMMISSION 











Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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yestigate all fire losses and give out 
the information as obtained upon re- 
quest. That the department should 
have power to cancel the licenses, sub- 
ject to an appeal to the lieutenant- 
oy nor-in-council, 

For the purpose of maintaining 
oy department a tax should be im- 
posed on premiums paid by all insur- 
ers doing business with licensed or 
unlicensed companies, and that there 
should be no discrimination in the 
amount of such tax. 

. That there should be no provision 
for licensed brokers. 

That in consideration of the 
benefits to be derived from such de- 
partments and for the purpose of cre- 
ating uniformity in the license fees 
payable, the present municipal license 
fees should be abolished. 

“10. That the proposed bill, with 
these modifications, substitutions and 
additions, should be approved, and the 
existing laws repealed.” 

The commissioners express their ap- 
preciation of the assistance they re- 
ceived from E. V. Bodwell, K. C., coun- 
sel for the licensed companies, J. J. 
Shallcross, and the witnesses who col- 
lected valuable information and statist- 
ics which assisted and facilitated the en- 
quiry. 





A HOWL FROM AMERICUS. 


Citizens of Georgia City Want Insur- 
ance Companies Supervised by 
Railroad Commissioner. 





Averring in a general way that they 
were at the mercy of a soulless fire in- 
surance trust, citizens of Americus, 
Ga. have petitioned Governor-elect 
Hoke Smith, to place the supervision 
of the insurance companies in the 
hands of the Railroad Commissioner. 
Mr. Smith declined to comment upon 
the matter. 

The loss record of Georgia for the 
past two years, which averages 58.8, 
plus an average expense of 40 per 
cent., would not indicate that the in- 
surance companies have profited undu- 
ty from their operations in the State. 





Seek Money to Run Orange Fire Dep’t. 





Members of the Orange, N. J., Fire 
Board, are incensed at the city council 
for its failure after repeated notice 
to provide money for running the fire 
department, and assert that the neg- 
lect is merely a political trick to again 
secure to the aldermen control of the 
department. The department besides 
the usual expenses, needs new hose to 
replace some that is unfit for service, 
and a new wagon to take the place of 
one which has done duty in the Can- 
field street house for eighteen years 
and has repeatedly been condemned as 
unsafe, according to the commission- 
ers. The Fire Board has made a force- 
ful statement to the city council, de- 
manding a definite declaration as to 
additional funds by the 15th inst. 





Whilden & Hancock, Managing Under- 
writers. 


The latest, at this hour of writing, 
company connection announced by Whil- 
den and Hancock, of New York, is that 
they have been appointed managing 
underwriters, of the Scranton Fire, of 
Scranton, for all territory outside of 
Pennsylvania. The Company, to quote 
R! H. Folsom, its general agent, “has 
applied for a Pennsylvania Insurance 
Department examination, for the pur- 
pose of making application to enter 
Illinois, Minnesota, New Jersey, Ohio 
and Tennessee and other States under 
Whilden & Hancock’s. management. 
The Scranton’s surplus line depart- 
ment will be managed by R. H. Fol- 
som, as heretofore. 

“It is expected that the Department 
examination will show $100,000 fully 
paid-in capital invested in well selected 
bonds and a cash surplus of about $68,- 
000 in addition to proper reserves for 
unexpired premiums and losses.” 





Citizens of Houston Heights, Texas, 
vil vote upon a bond issue of $25,000, 
the proceeds to be devoted to creating 
& fire department. 


THE EASTERN VRDanw ITER 


LED ASSURED PAY BROKER 


CONTENTION OF Jo} JOHN R. WATERS, 


Manager of Individuel Underwriters 
Holds Middie Man Should be Com- 
pensated by Insured. 


John R. Waters, manager, of the In- 
dividual Underwriters of New York 
City, has had a shy at the expense 
problem in fire underwriting. His sug- 
gestion for reducing it is thus set forth 
in a communication to the “Journal of 
Commerce and Commercial Bulletin.” 

“Regarding the problem of reducing 
the expense ratio in fire insurance it is 
stated by Frank Lock, in your issue of 
August 29, that there are in this city of 
New York 8,000 registered brokers who 
have been attracted into the business 
by high rates of brokerage. He also 
Says that it is not practicable to elim- 
inate the broker in large cities because 
there his services are absolutely de- 
manded by the public. 1 submit that 
it is illogical to make the public de- 
mand a tactor in the expense ratio 
probiem. Notwithstanding that at 
present the companies pay the brokers’ 
compensation, recouping themselves 
through the rates of premium, the 
broker is, in law, the servant not of 
the companies, but of his clients, the 
insured. Thousands, perhaps a ma- 
jority, of the policyholders in this city 
now employ brokers for no other rea- 
son than that they themselves cannot 
collect the brokerage. Why, then, not 
reduce the rate of premium by the 
amount of the brokerage and let the 
insured compensate the broker direct, 
just as a purchaser of stocks or bonds 
does? 

“If this were done would not those 
buyers of insurance who prefer to use 
an intermediary rather than to support 
a salaried insurance clerk or to attend 
to their insurances in person, continue 
at their own expense to employ such 
brokers as have any reason for exist- 
ence? Let the companies absolutely 
quit paying brokerage commissions to 
anybody and by so doing not only to 
that extent solve the expense problem, 
but put an end to certain despicable 
conditions which debase the business 
of fire insurance in this city 

“I would refer particularly to the at- 
titude of the 8,000 in regard to the 
pledge which they must sign to the in- 
surance companies that they will not 
rebate to their clients directly or indi- 
rectly any part of the commissions 
which they receive from the compa- 
nies. That this pledge is a farce is 
shown by the fact that nobody ever 
heard of a broker being deprived of his 
certificate for violating the pledge. 
Yet, any body familiar with human na- 
ture and aware of the fierce competi- 
tion which exists among the 8,000, does 
not have to be one of them to be confi- 
dent that the pledge is generally and 
constantly violated. 

“Every broker who seeks for new 
clients receives evidence of this from 
all directions. The punctilious ones 
see their clientage dwindle and would 
see it disappear altogether did they not 
placate their clients by giving up all or 
part of the brokerages they receive on 
lines other than fire, thus beating the 
devil around the stump. As nobody 
supposes that the companies are igno- 
rant of this state of affairs it would be 
interesting to learn from Mr. Lock, or 
some other high authority, what their 
reasons are for allowing it to continue. 
I venture to predict that if the compa- 
nies do not correct the brokerage situ- 
ation soon the State will surely step ip 
and ‘reform it altogether.’ ” 





On Louisiana Rating Commission. 





E. F. Kohnke, of New Orleans and 
W. H. Bynum, of Baton Rouge, have 
been appointed members of the Louis- 
iana Rating Commission by Governor 
Sanders. The third member of the 
body will be an underwriter to be 
recommended by the insurance inter- 
ests. 

Governor Sanders is greatly interest- 


13 


ed in the rate-making law, and it was | “The Leading Fire Insurance Company 


largely because of his insistence that 
the measure was placed on the statute 
books. The New Orleans Board of 
Trade, too, was an ardent champion of 
the bill, despite the lamentable failure 
of the Texas experiment along the 
same line. 





BEGINS WORK. 





New York Legislative Investigation 
Committee Gets Underway— 
Brokers Subpoenaed. 





After repeated delays the New York 
Legislative Investigation Committee 
that proposes looking into fire insur- 
ance affairs among other things, began 
its work on Wednesday morning. Ses- 
sions will be held daily in the Alder- 
manic Chamber of the New York City 
Hall, and counsel M. Linn Bruce, pro- | 
mises to conduct a searching inquiry. | 





WARNING FROM SOUTH CAROLINA. | 





Representatives of Unlicensed Com.- | 
panies Must Not Enter State to 
Adjust Losses. 





| 
| 
| 


Due warning is given manufacturers | 
and large business interests in South | 
Carolina generally, that in the event of | 
their patronizing unlicensed fire insur- 
ance companies representatives of 
such institutions, will not be permitted 
to enter the State to adjust losses. | 

Insurance Commissioner McMaster is 
determined to suppress unlicensed con- 
cerns writing business in South Caro- 
lina, if it be possible. 





Would Erect Fire-Proof Dwellings. | 


Mrs. Russell Sage, widow of the fam- 
ous financier, proposes erecting a 
colony of fire-proof houses at Forest 
Hills, Long Island, for persons of mod- 
erate means. To ascertain the fire re- 
sisting qualities of various building ma- 
terials, she has had a testing station 
built at Sewaren, N. J., the home of 
the terra cotta block. 

Fire underwriters are interested not 
a little in the plans of Mrs. Sage and 
would hail the extension of her build- 
ing program. While experience has 
proven that tiling is no better than 
common brick when used as walls, it 
is of pronounced benefit if utilized for 
floors and ceilings, the combustable ma- 
terial in the structure being reduced to 
that extent. 

The objection to terra cotta is that 
lacking expansive properties, that por- 
tion of the material nearest the fire 
crumbles and falls away; instance after 
instance of where this has resulted are 
recorded by underwriters. 

Had Mrs. Sage applied to the National 
Fire Protection Association she would 
have been supplied with any amount 
of valuable data concerning building 
construction material, tests of which 
are constantly being made at the labor- 
atory at Chicago. 





Death claimed James Harold Ross, 
son of Frank H. Ross, a leading local 
agent of the metropolis, on Tuesday. 
Young Mr. Ross, was just twenty-on 
years of age, and had been associated 
with his father’s office for some littl 
time. He was unusually bright and 
possessed qualities that earned many 
warm friends, making doubly sad his 
untimely passing. 





H. C. Reynolds will shortly be per- 
manently attached to the Birmingham, 
Ala., stamping office. At present he is 
on the inspection staff of the South 
eastern Underwriters Association. 





Residents of Goliad, Texas, are great- 
ly wrought up over the insufficiency of 
the local water pressure, which they 
maintain would be of little service in 
the event of fire. 

ee 

F. H. Robinson has purchased the | 
general insurance agency of George W. 
Burney, of Dublin, Ga. 


A. N, Williams, 
E. J. Sloan, 


of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 


E. 8. Allen, 
Guy E. Beardsley 
W. F. Whittelsey, Jr., “ Marine” 
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ORGANIZED 1859 


Cash Capital..... $1, 000,000.00 
Assets........ .. 6,562,329.14 
Net Surplus 2,01 18,419.02 
Surplus for Policy 


Holders ....... 3,008,419.02 
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THE HANOVER 


Fire Insurance Company 
HAS A 


CashCapital - + + $1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an Ineuranee company ts In the con- 

servation of ite management, and the management of 

THE MANOVER ts an absolute assurance of the security 

of its policy. = 

R. EMORY WARFIELD, President 
JOSEPH McCORD. Vice-Pres. and Sec’y 

WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
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G ° 








NEWHAMPSHIRE= 
it 


FIRE INSURANCE CO. 





640.940.17 
246.763 34 











79.5606 L154. 610.10 
eS 

_— sg Nt PS 

ES Pe ee 
4.0 we 7 





4 so! Ere Bi 408.681. 54 


5.196.017.46 | 1,510.064.23 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 


















j 
‘ 
: 
f 


oF Fn 











OF 

















FROM AGENTS VIEWPOINT 


THE BUSINESS.» 





Local Representative Points Out a Few 
Pertinent Facts and Makes 
Suggestions. 


(Contributed.) 
In these days, when so much is being 
rates, premiums, commis- 
agents and companies, it 
up and take notice. Let 
and review the pages of 


rtain, if possible, the 


which we are drifting. 
always shines in my office 


local agent ever eats 


dinner), and when the 
come in to talk things over, 
a good time to do a little thinking. 

all over the matters that vexed 
during the day, feel sorry for say- 
ng unkind words and writing sassy let- 


take down the ledger 
record of how it has 
I see things I had and 
I didn’t have and 


through it all looms up 


the inevitable experience of the local 


of work for 


total of $301,- 
a premium 


i909, and the 





m of only $1,130, < 
i with the same 
1909 were 
reduced to 
means a loss to:the 
yns. Bott! 
rmed the 









in commiss 


vent T 
Seut } 


this year that were per- 


nd it must, as a mat- 
cost the companies the 
irs. The average ratio 
at, say, 33 
the expenses 
agent, $581.29 








services performed 





t is impossible to make 
expenses at the home 
not presumed that 
ies the $581.29 to 





s in 1909, 














s ot m 
1 “Expens 
s lo i eI 
0 tT 0 I we 
propositior It 
Al to look « where 
= ¢ enses yugh 
1w-ma ¢ bodies of 
e premiums s for New 
first six months of 
) $11,603,432 por 
ffice cost er policy 
the b ness had 
ide I it cost the 
nillic lollars more 
fair te ime 








he entire vear w 


206,864, and 











vil rot $2,320 686 of 
nount of business 
an else ¢ 
1) ‘ omm or 
$2 OH to ¢ 
t could be 
t as 
S Tt s) 
b + v 
f insu iT 
to attempt to 
I home offic 
the ratio of expenses 
ust show an increase in 


based on decreased 





premium rates. This fact is, no doubt, 


responsible for much of the how! 


against home office extravagance, and | 


it is a condition that cannot be avoided. 

It looks to the writer as if Peter had 
been robbed long enough to pay Paul, 
and the fellows that Peter has been 
working for so faithfully and so long 
should arise and say a word in poor 
old Peter's defense. The broker, whom 
companies have allowed to grow in im- 
portance until he is in a position to say 
just how much or how little of the 
twenty-three millions of insurance pre- 
miur } in New York the various com- 
pani 5 shall receive, is, to say the 
least, a pretty big fellow, and we 1 to 
say when we observe his tentacles 
hovering about our business out hers 
in the country—How long Oh, Lord! 


how long! 





“LOCALAGENT.” 


SUCCEEDS HER LATE HUSBAND. 





Mrs. A. S. McConkey Elected Secretary 
and Treasurer of Farmers of York 
—Managerial Policy Unchanged. 





Mrs. A. S. McConkey, widow of E. K 
McConkey, succeeds her late husband 
as secretary and treasurer of the Farm- 
ers Fire, of York, Pa., having been so 
unanimously elected at a recent meet- 
ing of the Company’s board of directors. 

There will be no change whatever in 
the general administration of the Com- 
pany’s affairs, the newly chosen secre- 


tary being surrounded by the same ex- |} 


ecutive and official force that has been 


responsible for the prosperity of the} 


Farmers Fire hitherto. 


Organized in 1853 the Company ha. | 


pursued a consistent!y conservative 
policy, and is highly regarded both by 
the agency fraternity and the insuring 
public. At the beginning of the pres- 
ent year the total assets of the organi- 
zation were $1,043,610; its reinsurance 
reserve, $502,837 and its net surplus 
$484,189. During 1909 the net premiums 
written amounted to $525,057. 

Aside from Secretary and Treasurer 
McConkey, the officers of the Farmers 
‘ire are: H. Miller president, and 
ith assistant secretary. Mrs. 
McConkey is a daughter of the founder 
of the Company. 








LUMBER FIRES IN NORTHWEST. 
While Destruction is Severe, Insurance 
Companies Have Little at Stake— 
Protection High. 











Inquiry among those qualified to 
speak upon the subject elicited the in- 
formation, that despite the enormous 
property destruction caused by the for- 
est fires that have been raging in the 
Northwest for the past three weeks, 


he fire insurance companies have com- 

tively little at stake, the int 
aging underwriters in the sweep- 
osses being general rather than 


rect 





The fires are raging on the hills fa 





distant from the railway lines 

rs, to which cut timber is 
and along whose avenues the great saw 
mills a located. While some mills are 
to -be found deep in the forests. th 
i ( e ¢ ap portable kind ind 





; rry insurance, the rates chare- 
ed thereon—usually ten or twe ner 


cent.—making the securing of indemnity 





severe damage 
wrought to the forests by the sweep- 
ng fires, the salvage is usually large, 
the great majority of the timber being 

tble if cut within a year after the 


While some insurance is carried upon 
logs, the percentave is small, indemnity 
! ually being sought until the tim- 
passes through the mills. 


Will Meet at Pleasure Bay. 


. o 41 ° 

Members of the New Jersey Pond of 
the Blue Goose will gather at Pleasure 
law 7 { * . 
Bay, N. J., to-morrow (Friday). No 


particular business is stated for con 
sideration, but a general good time is 
anticipated. 
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STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices 


- PROVIDENCE, R. ] 





LOGUE BROTHERS & CoO. 


249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 


REPRESENTING THE 


GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 








A. P. WATSON, President 


C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 


ANY OTHER COMPANY IN THE WORLD 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


General Agents in New York and New Jersey for the 


Capital, $400,000 


PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Net Surplus, $276,754 
Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 








T. A. DUFFEY 


84 WILLIAM STREET 


INSURANCE 
NEW YORK 











Lines BOUND and WRITTEN in Excellent Companies throughout 


United States, Canada, Mexico and Cuba 








United States Branch, 100 William Street, New York 
ASSETS, $1,263,938 NET SURPLUS, $570,861 


SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
MORRIS L, DUNCAN, U. S. Manager 


Financially able to meet its every obligation, and prompt and liberal in doing s 














CONFLAGRATION PROOF 


CALIFORNIA INSURANCE (0. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° ° ‘ ° $400,000 
All Liabilities, including Reserve 381,653 
Total Assets . ‘ ‘ ° ° 978,605 
SURPLUS to Policy Holders . ‘ 596,952 
Increase in Assets . ° ; ‘ 182,618 
Increase in Reserye ‘ ° ‘ 105,175 
Increase in Surplus ‘ ‘ 45,764 


This Company has a record “unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 











-GRINNELL AUTOMATIC SPRINKLERS 
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ITS POLICY AND AIM. 





What the Inter-State Fire of Birming- 


ham, Ala., Plans to Do. 





Exactly what plan of operation was 














proposed for the new Inter-State Fire, 
of Birmingham, Ala., was set forth in 
an address to the Company’s stock- 
holders by W. L. Reynolds, vice-presi- 
dent and manager of the corporation, 
on the 31st ulto. 

All assets of the institution, Mr. Rey- 
nolds asserted, would be invested in 
high-grade, dividend paying securities 
only Every effort will be put forth 
to work harmoniously with competing 
companies, the Inter-State simply ex- 
pecting to get, as it proposes giving, 
the square deal to all with whom it has 
relations. 

After dwelling upon the vast natural 
resources of the South and the oppor 
tunities there offered for building up a 
strong home fire insurance company, 
Vice-President Reynolds announced the 
purpose of developing the Inter-State 
Fire so that it “will not only return 
satisfactory results to its stockholders, 
but will be a credit to the city of Bir- 
mingham, the State of Alabama and to 
the Land of Dixie.” 

NATIONAL CONVENTION OF LOCAL 
AGENTS. 

7 convention of the National As- 
sociation at Chicago September 12, 13 
and 14, promises to be more or less of 
a general conference of people inter- 
est in some of the big problems up 
just now before the general public. 
Su Chas. W. Barnes, of Kansas, who 
has had practical experience in the en- 
forcement of the rating law of that 
St will speak on the subject. Com- 
mi ner James V. Barry of Michigan, 
wh s at the head of the expense in- 
vestigation committee of the insurance 
con sioners, will be present as an 
obs r. Arthur Hawxhurst, insurance 
n er for Marshall Field & Co., of 
CI ), will give the viewpoint of the 
la insurer, while the Illinois insur- 
n department, which has been in- 

iting fire insurance will b 
st by O. B. Ryon, its attorney, 
Ss ry Ea. 

ew of the fact that Supt. H 
| wing to engagements at home at 
tl ne of the convention, has been 
0 1 to notify the Associatio 
ir ty to be present, general 
wil nter in the announcemeut that 
Alb W. Whitney, assistant professor 
of iomics at the University of Cali- 
10 i, has accepted an invitation be 
| and speak. Mr. Whitney nas 

tly been appointed actuary of the 

0 ttee of the New York Legislature 
0 » a general investigation of fire 
s ce. He does not desire to be 
put before the insurance community as 
out ng what the work of the commit- 
ef to be before it is accomplished, 
ye remarks will have special sig 
fica » in view of the work in which he 
is engaged. 

\side from these speakers, the discus- 
sior at the meeting will be i the 
hat of local agents. In addition to 
tl isual reports of the officers thers 
will be special reports from Joint 
Conference Committee, of which A. W. 
Neale, of Cleveland, is chairman, on 
“Trust Lines & Brokers.”” Another in- 
teresting report will be that made by 
Cc Hildreth, of Freeport, Ill., chair- 
ma of the Uniform blank Committee. 
TI principal open debate will be 
iat on the “Expense Ratio of Fire In- 
su e,” Geo. D. Markham, of St 
Lo giving the opening address, anda 
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the discussion being participated in by 
Louis L. Rauh, Cincinnati, 0.; H. W. 
Binder, Council Bluffs, Ia.; Morris Har- 
ris, Macon, Ga.; E. J. Tapping, Mil- | 
waukee, Wis.; Geo. H. Burns, Kittan- | 
ning, Pa.; E.S. Tachau, Louisville, Ky.; 
F. H. Burnham, Rutland, Vt.; John A. 
Murphy, Buffalo, N. Y., and others. 

On the afternoon of the second day 
there will be an open debate on “State 
Rating Laws,” with Mr. Barnes deliver- 
ing the address and the following par- 
ticipating: F. W. Offenhauser, Texar- 
kana, Tex.; Samuel] B. Capen, St. Louis 
Mo.; B. F. Kauffman, Des Moines, Ia.; 
7yeo. H. Russell, Milwaukee, Wis.; snw. 
C. North, New Haven, Ct.; P. D. Kier- 
nan, Albany, N. Y.; O. B. Ryon, Strea- 
tor, I!l., and others. 

Another interesting open debate at 
this time will be on the “Standards of 
Agency Qualification” and the needs of 
better agency license laws, which will 
be participated in by Lyman M. Drake 
of Chicago; John B. Reeves, of Charles- 
ton, S. C.; H. E. Paine, Scranton, Pa.; 
Edith I. Goodspeed, of Joliet, Ill., and 
others. 





Get St. Louis Agency. 

W. H. Markham & Company, have 
been given the St. Louis, Mo., agency 
of the General Fire of Paris, of which 
Company, Fred S. James & Company 
New York and Chicago, are United 
States managers. 








It is “Grandpa” Patterson now. Col 
Frank K. Patterson, the well-known | 
father, a daughter having been born | 
last week to one of Colonel Patterson’s | 
daughters. “Grandpa” is sweeter music | 
to his ears than “Colonel.”—Insurance | 
World. 





Son, of Pittsburg 
general agency 


& Marine 


Collingwood & 
have been given the 
of the Massachusetts Fire 
of Boston. 


New Jersey Agency Appointments. 
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THE LEADING FIRE COMPANY 
OF THE WORLD 









E> 
ROVAL 
INSURANCE 
ConPANy 
LiImITeD 







[of Liverpool England. | 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
178 Devonshire Street, 
161-163 Randolph Street, 
1309 Traction Building, 
731 Wabash Building. 
608 Dwight Building, 
915 Postal Building, San Francisco. Cal 
326 Central Building, seattle, Wash 
Utica Fire Alarm Telegraph Co., 

Utica, N. Y 

The Northern Electric & Mfg. Co., Ltd 


joston, Mass 
Ohicago, Lil. 
Cincinnati, O 
Pittsburg. Pa 
Kansas City, Mo 


Colonial Trading Co., Ancon; 
F. P. Danf 


Rosario 





Ca 
rth, 1060 Calle Rioja, 
le Santa Fe, Argentine Republic 








Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 


in seventeen (17) 


syndicates composed of 116 guaranteed names of 


London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 
special agent of the Royal, is a grand-| short of insurance send us full information, including 


If you are 
list of the principal 


represented companies and umounts they carry, 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 





OF 








Ta, ASIUUIATION pun anecouma 8 


Office: Company’s Building, 407-409 Walnut St, 
Organized 1817 Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000. Assets, $7,301,261.56. 

KE. 0. Irwin, Pres. T. kh. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr.. Anst. Sec. and Treas 


A 





Allemannia—Louis G. Clark sar 
James Adams, Ck 

Austin <A. Farrell Paterson, Ben 
Franklin.—Louis G. Clark, Barringtor 

Tames Adams, Cl Girard F. & 
M.—Edward F. Connelly, Trenton 
Hartford.—George Cc Habersticl 
Christian Baurbach, Haworth; Geist & 
Worman, Califon: Vernon E. Giberson 
Humboldt.—Louis G 
Barrington: James Adams 
Michigan Commercial.— 
MecDonnougzh, Newark 


rineton: mentor 


1817 





ORGANIZED 1865. 


Virginia State Insurance Co., _f Richmond 


Williamstown 
Clark, 
Mementon 

Edward W. 





: LAND Kade CheaATeheebneeeh Onsinaess dunce xen $887,903.0 
New Hampshire.—Frederick E. Force ; “ht 6 Set al ai al mal le ach ahah adit —we 
Scclieeek “Seles Mmbnibediae atin Surplus to Policyholders .......... $e SH606 50000000090 600000865 317,975.0v 
A. Potter, New Providence. Pennsy! GEO. L, CHRISTIAN, Pres, ROBERT LECKY, Jr., V. Pres, & Secy 
vania.—Ralph C. Wilson, TLeesburg.| Ww. 








Reliance.—Charles A. McGowan. Phil 
ipsburg. Scottish Union & National.— 
James T. Magee, Camden. State (Eni.) 

Edward J. Cahill, New Brunewicl 
Teutonia.—Louis G. Clark, Barrington 
James Adams, C! Washing 
ton.—Fred W. Owen. Passaic. Western 
Assurance.—Milton Flmer Fake, Ruth 
erford. Western, Pittsburge.—lJoseph 
H. Hughes, Cape May. 


FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
Fire Chief Ferber is convinced that 24 COURT STREET 


the burning of the frame dwelling oat 
Newton road, West Scranton, Pa., 
the 30th, was due endiarism 





-menton 


BROOKLYN 








to ine 





Are you Interested in Western and Pacific Coast Insurance Matters? 


READ THE To keey sted in the ab y NDERW RS’ REI publ Sa 
ICisK the onl eekly insurar news] r iss i West of Chicag 
EASTERN UNDERWRITER A RUE ey een ane < , ECR 
ositively unex« by an nsurar med . is -_ . 
Sie insurance in the territory extending from the Rocky M ntains t he Pa eal 


Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 


Subscription Price $3 
Per Annum 




















THE BIG MILLION DOLLAR COMPANY 


THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 


Correspondence from Live Agencies solicited 
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SOME RECENT DECISIONS 


MAY WAIVE ENDORSEMENT. 
Delivery of Policy—Transfer of Inter- 
est by Mortgagee—As to 
Over-Valuation. 


Among recent decisions handed down 
recently by various leading courts, the 
following of interest to fire underwrit- 
ers are summerized by the Insurance 
Green Bag, of Chicago, George J. 
Kuebler and George R. Brown, at- 


orneys: 

Agent Has Authority to Waive En- 
dorsements on Policy. 

policy 


with the 
was de- 


The 


covering the owner 
ittached 









clause 
I gee. The owner afterward 
pro y and the agent of the in- 
surance company prepared the papers for 
the transfer. The new owner inquired about 
the insurance and was informed by the 
‘gent that he was covered. After the fire 
the company paid the mortgagee and took 
in assignment of the mor re. The new 


ount of the mortgage 





wher tendered the an 

less the amount of insurance and demanded 

1 release. This was refused. He there- 

pon brought an action to cancel the mort- 
und ~t the statutory damages for 





court there 
company 


In the lower 


e insurance 







e Court of Kansas City 
rial, saving in part: 
suDpo insurance 
that owner and 
er rests were 





ion may be 
been issued, 








was not ab- 
The mortgage clause 
inter- 
and 
lect all the in- 
I paid for 
its life, 
ownertT- 


owner or his 


the mortgage 









reserved to the 
approve or ¢ i 
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with the Glens Falls Insurance Company. 
* * #7 


“If this had been what is known as 4a 
‘valued policy,’ it would be otherwise; but 
policies on personal property are not such 
under our statute. The contract, therefore, 
does not ‘ascertain the sum payable;’ hence, 
as stated in the opinion in the last-named 
case, ‘the statute does not give interest eo 
nomine for its breach, but as part of the 
damages recoverable.” 

Allemania Fire Ins. Co. vy. 
S. W. Rep. (Tex.) 692. 

* * 


Fordtran, 128 


Mortgagee’s Transfer of His Interest in 
Property Insured Does Not Carry 
With it the Insurance. 
A policy was issued covering the 
Kupfersmith, and by its terms, to 
Schlagter, as first mortgagee, and Kelsey, 
as second mortgagee, as their interests 
might appear. Thereafter, Schlagter§ as- 
signed the mortgage and his interest in the 
policy to the American Mortgage Company. 
This was consented to by the company. 
After the fire, the mortgage company as- 
signed to Condit and he swhsequently as- 
signed to Kelsey, the second mortgagee. 


owner, 
insure 


Kelsey then assigned to Weinberger. The 
last three assignments were made without 
the consent of the company. Weinberger, 


as first mortgagee, and Kelsey, claimed un- 
der the second and third mortgages. The 
mortgage clause appeared by rider known 


as “standard mortgagee clause’ on the bot- 
tom of which appeared “Clarence Kelsey, 
second mortgagee.”’ Aside from this_nota- 
tion there was no contract between Kelsey 
and the company. 

Liability was denied by the company and 
Weinberger brought suit setting out facts 
substantially as above stated. The company 
demurred to the declaration which was sus- 
tained by the lower court and also sustain- 
ed by the Supreme Court of New Jersey, 
which say in part: . 

“The only contract of insurance with 
these mortgagees, as disclosed by the dec)a- 





ration, is that contained in the mortgagee 
clanse, and it shows that the contract was 
made with Charles Schlagter, and that no 
contract was made with Kelsey, and there- 
fore the declaration states no cause of ac- 
tion so far as Kelsey is concerned. Wein- 
berger, the other plaintiff, rests his claim 
npon the rights of Schlagter, under the 
mortgage clause, which it is charged were 
to him: but an examination of the 
mments shows that such rights were 
assigned by the instrument which as 
the bond and mortgage, and, as 
parted with the bond and mort 
gage had no further insurable interest 
under the mortgagee clause, his assignment 
to Weinberger, after the fire, conveyed 
nething, because at the time, having sold 
his bond and mortgage, he had no interest 
to convey.”’ bd 
“The result is that no cause of action is 


stated in favor of Weinberger or Kelsey, 
igainst the defendant, and_ therefore the 
demurrer must be sustained with costs.” 
Weinberger et al v. Agricultural Ins. Co., 
76 Atl. Rep. (N. J.) 343. 
. @€ @ 
Over-Valuation Not a Breach of 
Warranty. 
About two months previous to placing in- 





household furniture, the 
valued the property 
eight mo after the policy 
property was destroyed. The 
liability claiming 
insurance not disclosed by the 
trial the company 
» show on examination of the 
1 what, if anv insurance existed on 
he property at the time of the application 


surance upon 


nspected and 
Ahont 
sued the 
pany denied 





was other 
rsured. At the 
té cross 
r other, 


at the time of the fire. The jury in the 
lower court rendered ai verdict for the 
xount of the loss The judgment thereon 
was affirmed by the Supreme Court of Ar- 


, Who say in part: 

“The defendant alleged in its answer, as 
» defense to a recovery that the plaintiff 
knowingly and willingly made false rep 
resentations as to the valne of the property 








rder to obtain excessive insurance there 
on This issue was submitted to the jury 
or ppropriate instructions. The evidence 


the part of the plaintiff tended to prove 
it prior to the issuance of the policy the 
nt of 


























defendant had seen the furniture 

nd property covered by the policy. At the 
ime the insurance was written the agent 
ted that in his opinion the property was 

f the value of $2,000, and the plaintiff 
thought it was of the value of $1,500. The 
in was warranted in finding from the tes 

ony in the case that the plaintiff did 

misstate the value of the property; or 
if he did, that he was honest in his esti 

te of its value If the insured should 
ecure the contract of insurance by reason 
f false statements made by him relative 
te the value of > Dp with the fraud- 
nlent purpose o yht excessive insur- 
nee, the policy may such fraud he 
ivolded; it an over valuation made by him 
honestiy and in good faith could not have 
ich effect 

Atlas Ins. Co. y. Robison. 127 8. W. Rep 
(Ark.) 457 

a | 
Other Insurance—Clause New York 
Standard Form Upheld. 

Six partially completed frame houses were 
envered by ordinary N. Y. standard policies 
1 ’ hs thereafter insured secured ad 
mit 1] Insurance in the Caledonia without 

obtaining the written approval of 
the company The fire ocenrred a short 
ne after the the additional insurance was | 


procured. The companies interested ap- 
pointed an independent adjuster, who, upon 
investigation, requested the State fire mar- 
shal to investigate the circumstances of the 
tire, the same being deemed suspicious. A 
notice of the fire was given the Caledonia, 
but no formal proofs were called for or of- 
fered until after expiration of sixty days. 
The insured brought suit against the Ger- 
mania in the Federal Court, resulting in a 
judgment for the company, which was af 
firmed by the Circuit Court of Appeals for 
Maryland, saying in part: 

“Mere silence continued for an wnreason- 
able length of time might be considered as 
some evidence of the intention of the com- 
pany to waive its rights. So, too, where the 


insurer, knowing of the other insurance, 
sent its adjuster to the insured, stating 


that the company would pay the loss, and 
the insured was thereby induced to com- 
promise with the other insurance company, 
this was held sufficient to justify a jury in 
finding a waiver by the insurer of the 
breach of the condition; but there are no 
such facts in the case at bar. All that ap- 
pears in the testimony, all that can be law- 
fully inferred from it, is that the general 
agent of the company, after the fire, when 
for the first time he learned that there was 
other insurance which avoided the policy, 
placed the matter in the hands of an ex- 
periencéd adjuster to investigate the facts 
surrounding the fire. It appears from the 
testimony that insurance companies do 
sometimes waive legal defenses under their 
policies and pay losses when they are satis- 
lied that they are honestly incurred and 
that the insured is without fault. Sond, 
Who was charged with this investigation, 
Lud his suspicions aroused upon his first 
visit to the scene of the fire, and immed- 
iately thereafter requested the fire marshal, 
whose duty it was under the laws of the 
State of Maryland to investigate suspicious 


fires, to look into it. The result of that in- 
vestigation seems to have confirmed his sus- 
picions. Whether they were well or il 


founded is not a question for our considera- 
tion. He was a man of experience in his 
calling, having no authoriy to waive any of 
ihe conditions of the policy, and claiming 
rone, and there is nothing in his conduct 
from which any waiver can he implied. * * * 

“An insurance company has the right, 
whenever a fire occurs, to inauire into the 


circumstances and the appointment by 
Rolker, the general agent, of Bond as the 
special agent for that purpose, cannot be 
construed as a waiver of any of the rights 


of the company. * * * The judgment of the 
court below is affirmed.”’ 

Bakhaus et ux v. Germania Fire Ins. 
176 Fed. Rep. (Md.) 879. 


Co., 





A MENACE TO PIPE LINES. 
Currents of Electricity Eat 
Through Water Mains—How 
it Operates. 


Stray 


_ } 
According to a report of the Street and | 
‘Vater Commissioners, says the Newark, N. | 
J., “‘News,”’ the stray currents of electricity 
which run through our city streets are grad 
ually consuming the wiiter pipes. This | 
exists in every city chiefly | 

i 





trouble and is 
due to the trolley system since they are the 





mly organizations which convey current, 
from the place where it is produced, to out- 
lring sections and bring it back through the 
ils and earth. The lighting companies 
send out the current through wires and 
bring it back through other wires, so that 
very little current gets down into the 
ground Doubtless this evi! is decreasing 
year by year, as the Public Service people 
learn how to insulate the rails and bond 
them together so that very little current 
will return to the power-house through the 


earth Another safeguard which is being 
udopted in some cities is to place non-con 
ducting joints at intervals along the water 


pipes, so that the current caunot return in 


that way. 

The feeder for the trolley lines that 
radiate from Newark is located at Coal 
street, a point near the Market Street Sta 
tion. This current runs ont along the large 


overhead feeder wires until it comes to a 
trolley car. Then some of the current flows 
dewn through the motors and lamps,then out 


to the rails and back to the power-heuse. 
Each car takes out as much “iuice” from 
the overhead feeder as it needs and finally 
11 the electricity that left the power-house 

fed across the various cars to the rails 
below and this great quantity must find its 
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ASSURANCE CO. 
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UNITED STATES BRANCH 

January 1, 1910 
RN sca cce bev enies<ednaccsudan $2,377,303 37 
Surplus in U.S 839,268.07 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K.C., LL. p 

Vice Presidents 
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ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 











0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 81 River Nt, 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 
New Jersey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 


Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. €0. 
OF MINN. 

8O WILLIAM ST., NEW YORK CITY 








LOUIS SHERWOOD 


REPRESENTING 

Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 
EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 














WOOD BROTHERS & COMSTOCK 
GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 


GEORGIA HOME INSURANCE 


CO., of Georgia. 


HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 





100 WILLIAM STREET - - - - New York 
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LIKELY TO COME BACK. 





Alliance of London May Resume Active 
Business on This Side 
of the Water. 





General Manager Robert Lewis, of 
the Alliance of London, is understood 
to have so far overcome his pro- 
nounced prejudice to the United 
States, as to seriously contemplate re- 
entering the Company for active busi- 
ness here. 

The Alliance virtually ceased writing 
in the United States because of its San 
Francisco losses, and it was predicted 
that it would never again operate on 
these shores. Mr. Lewis visited this 
side nearly a year ago, and spent six 
weeks visiting our chief cities and 
studying particularly the conflagration 
hazard, which is what he so stands in 
dread of. 





Putting Up Bonds. 

A deposit of $50,000 has been made by 
the Continental Insurance Company 
with the Canadian Government, as pre- 
liminary to its entering the Dominion 
for business. The territory will be 
controlled direct from the Company’s 
headquarters in this city, although the 
Montreal agent will hold a power of 
attorney for the country. 





back to the generator somehow; not a 








way 
particle is lost. A dynamo can produce and 
send out no more current than it receives 
from some source on the other side of the 
machine, 

All Paths Look Alike. 

It is a peculiarity of the electric current 
that it will take every path it comes to, 
whether it be a good path or a bad one. 
That is, if the current has the option of re- 
turning through the rails or the earth, some 
will take the rails and the rest will go 
through the earth. Of all possible paths, 


the earth is the best, and if the current had 
its choice would take the earth every time, 
the earth offers no resistance to the 
while the rails offer some resistance. A 
deal of money is spent in making the 
vith inviting to the current as it jogs 
homeward at the rate of 185,000 miles 





a set yd. The rails are welded together with 
massive bars of the softest and best con- 
tneting iron, but even then some of the 


current is bound to race home ‘‘across lots” 


ind eat up a few lengths of metal pipe on 
the way Though the earth is a “perfect 
conductor’ onee the current has a chance 


to spread out in it, yet if the rails are 
placed on poor conductors, such as wooden 
ind broken stone, not much current will 
way from the rails. Since the points 
et contact of the rails with the earth al 
have a more or less high resistance, 
current will always flow in the earth, 
lLowever. Suppose the contact points offer 
: million times the resistance that 
the rails offer, then one millionth as 
much current will travel by way of the 
is by the rails. If a part of this cur- 
rent happens to be traveling in the same di 
rection that a metal pipe is running, it will 
jump on the pipe and stay on until it comes 
to some point where it finds the easiest path 
t» the generator and then it will jump off 
and hike for the dynamo that produced it. 
The only way the current can get off the 





pipe is to break off a little piece of the 
pipe and make it carry the electricity with 
it to the adjacent earth. Thus, no matter 
how small the current, some harm is done, 
whenever any of it leaves a metal pipe. 
Damp Ground Forms Leader. 

The place where the current leaves the 
Pipe is the “anode” and the damp ground 
ls the “solution,” along which the current 
travels. The cathode is the neighboring 
fround upen which the material is deposit- 


ed When the current enters the iron ft 
does no harm, since this is the “cathode” 
"pon which the current tends to make the 


ceposit. It is a simple matter to connect a 
trail with the neighboring pipe and see 
which way the current is flowing. Then at 
certain points where the flow is the “‘wrong 
Way"’ the pipe should be “‘honded;’’ that is, 


i hand of copper wire is soldered to the pipe 
‘ind the ends are laid away to the rails so 
that the current does not leave the pipes di- 
! The insulated joint is more effective. 
Ihe danger is greater the farther the pipes 
are from the power-house, since the rai!s 
higher resistance as the distance in- 
. but the earth’s resistance does not 
“ise at all, the resistance being entirely 
contact points between the earth and 
the rail, which remain constant. When the 
rails are welded together they are as safe 
as they can be made, but if a single junc- 
tion gets loose, then the whole return cur- 
rent will have to find its way back as best 
* can, for return to that or some other 
power-house it surely will. It will never be 
Possible to keep all the current in the rails, 
but if great vieHlance is exercised by the 
company and the people’s representatives 
the deterioration may be made very slow. 
Frequent tests should be made and any 





Trouble repaired at once. 


CASUALTY AND 


_SURETY HAPPENINGS 





— — —_ 


ADVOCATED BY COL. ROOSEVELT. 
Former President Reiterates His Well 
Known Views on Compensating 
Workingmen for Injuries. 


That Col. Theodore Roosevelt has 
ever been a persistent and intelligent 
advocate of workmens’ compensation 
laws, is well known to all familiar with 
the public career of the former Presi- 
dent. 


When Governor of the Empire State 
Mr. Roosevelt made the statement that 
he would regard the passage by the 
New York Legislature of a proper 
workman’s compensation law as the 
crowning act of his administration. 

Addressing an audience made up very 
largely of workingmen, at Kansas City, 
Kan., on Thursday last, Col. Roosevelt 
reiterated his views on the desirability 
of compensating workingmen for in 
juries sustained in connection with 
their employment, and also paid his 
respects to “shyster” lawyers in this 
v.gorous fashion: 

“More than once we have had to in- 
vestigate conditions in such businesses 
as those you have in this city. Always 
when we have done so the employer 
has exp_ained to the wage worker that 
if the government was successful in its 
exercise of control it would result in 
the cutting down of wages. That isn’t 
so. All we struggled to do was to secure 
better conditions of employment and 
living among the men actually em- 
ployed in industry. 

“Take such questions as whatis called 
the employers’ liability. I do not like 
that expression, because I think the 
term should be ‘the compensation of 
employes for injuries.’ I feel very 
strongly that in every industry where 
there is the slightest risk of life or 
limb, whether on railways or in any 
other industry, that in the event of 
loss of life or injury we should not 
leave it to lawsuits to determine what 
shali be done, and, least of ail, shoula 
we allow the whole weight of the 
burden to fall on the shoulders least 
able to bear it. If a man is killed in 
an industry, instead of leaving his 
widow and children to bear the whole 
burden, I would have it distributed 
over the whole industry by making the 
employer pay a certain amount of com- 
pensation. 

“It is not fair that a man working on 
a railway who ioses his arm should pay 
all the penalty by being crippled all of 
his life, while the railway pays nothing. 

Burden Should Be Distributed. 

“It is not fair that a girl working in 
a factory which renders her liable to 
suffer injury shal! go on in life maimed 
and no one else to bear the burden for 
her. The burden should be distributed 
when a workingman is injured or killed 
in his employment. There should be 
no question of responsibility. He 
should receive compensation for the in- 
jury he has suffered, and if he is killed 
his family should receive such compen- 
sation. It should be the duty of the 
government to see that he is paid, too. 
He should not be left to bring a law- 
suit. There are admirable lawyers, but 
not many are found following the pro- 
fession of ‘ambulance chasers.’ The 
lawyer who makes his living by hunt- 
ing up accidents and by carrying on 
lawsuits which may be justifiable or 
unjustifiable, is not, as a rule, one 
whose interests it is necessary to con- 
sider. 

“We should have the 
act so fixed that the wage worker's 
child gets his share, and none of it 
should go to a man who gets him into 
the lawsuits in connection with it. 

“I do not want to penalize the cor- 
poration by making it pay an excessive 
amount. I want to see that what is 
paid goes to the injured man and to 


compensation 


the injured man’s family. Therefore, I | 


want to eliminate the 
from the transaction. 

“I am emphatically for progressive 
legislation as regards the control of the 
corporation and as regards the adjust- 
ment of our re'ations with the corpora- 
tion. But, friends, do not forget that 
no legislation will ever avail unless 
we have the right type of men and 
women on whose behalf the legislation 
is invoked.” 


lawyer totally 





WILL ENTER CANADA. 


National Surety Company May Also 
Decide to Open Agencies 
in Europe. 


The latest in the progressive busi 
ness-getting program of President W 
B. Joyce, of the National Surety Com 
pany, of New York, is to enter the cor 
poration in Canada, a move that will be 
made very shortly. 

It is just possible that the directors 
of the National once they have heard 
the conclusions of Mr. Joyce upon thé 
subject, may decide to open agencies in 
Europe. Mr. Joyce is lately home from 
a two months’ trip abroad, whither h 
went to study underwriting 
at close range. 


conditions 


A CAPITAL APPOINTMENT. 
Cc. M, Cloud, General Agent for Fidelity 
& Deposit in New York 
City. 





Interest as to who the Fidelity & De- 
posit Company of Baltimore, would ap- 
point as the metropolitan representa- 


tive for its new casualty department 
has been set at rest by the announced 
selection of Chester M. Cloud, for the 
post. Mr. 


Cloud is a son of the former 
manager here of the American Fidelity 
Company, and was for some years chief 
assistant in his father’s office, having 
particular charge of the claim depart- 
ment. He is accounted a capable un- 
derwriter and is unusually well liked 
by the brokerage fraternity. In its new 
department the 





j 
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strong Fidelity & De 





posit Company writes personal acci- 
dent and health insurance, and it’s a 
safe assumption that it will get its full 
quoto of business from this iportant 


erritory. 





Manager for Standard Accident. 
Robert supervisor 
Standard 


ged for 


Downing, agency 
from the home office of the 
Accident of Detroit, 
a new manager for the industrial 
of the company in this city in thé r- 
of H. J. Seaman. Mr. Seaman has 
been in the insurance business for many 
years and comes from Albany, N. \Y 
to take the position here 1 lt 
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NEW YORK 
LONDON 


TORONTO 


CHICAGO 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 

New York 
Telephone 264 John 

$25,000 Binder at London Lloyds 








for 


Atlantic City and Vicinity 


H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 


Have desirable opening for 
another strong company. 








Giens Falis 


Security 





Albany 


Buffalo German Dixie Fire 


Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


——REPRESENTING 


Ins. Co. of No. Am. 


(of New Haven) 


—FOR— 


NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
rokers, Phone our Expense 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William &St., New York 
Excess Lines handled anywhere. G« 
connections at Lloyds, London 


CORRESPONDENCE SOLICITED. 
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A Haven for the Peoples Surety. 


If the sto 
Surety Company 
the mer eS 
State Surety 


which has bee! 


some ime, W 








MARS E. WAGAR, President 


aero 
Unearned Premiums. 
Reserve for Losses 
Accrued Taxes.. 
Cash Capital .. 

Net Surplus........... 


Western Reserve Insurance Co. {!¢veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


Statement of January 1, 1910 


JNO. A. KELLY & CO., General Agents 


yh 


$481 8233! 
1 > 


~ 71,327.14 


84 WILLIAM STREET, NEW YORK CITY 








84 WILLIAM STREET 





Adirondack Fire Insurance Company 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


NEW YORK 
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THE DEADLY AUTO. 





Responsibie for Killing 17 Persons and 
injuring 57 Others Last Month— 
Character of Accidents. 





Figures given out by the National 
Highway Protective Association report 
automobile accidents as being respons- 
ible for the death of 17 persons and the 
injuring of 57 others, during the month 
of August. Edward S. Cornell, the sec- 
retary, said nine persons had been run 
down by automobiles, the chauffeurs of 
which had run away after the accidents, 
and only one had been discovered. Of 
the seventeen killed six were children. 
Secretary Cornell said: 

“Fourteen owners of automobiles 
were driving their cars at the time of 
accidents, and I am inclined to attribute 
the increase in accidents and fatalities 
to the fact that owners of cars ar. not 
subject. to the laws, but are perm.cted 
as chauffeurs without experience, 
or examination.” 





ilcense 





Be Definite in Giving Information. 





“Agents will save themselves and 
the Company time and trouble if in 


forwarding applications they furnish 
full and definite information in regard 
to occupation where the applicant is 
engaged in an occupation which in- 
volves some extra hazard. Failure to 
do so,” says the Travelers, “delays ac- 
tion upon the application in order to 
obtain the necessary information. The 
important thing is to obtain a clear, 
definite, and complete statement of the 
essential points that will enable us to 
judge accurately of this extra hazard, 
and the statement should be made and 
signed by the applicant and not by the 
agent.” 


‘ 


Needed to Preserve Credit. 


Bankers burglary insurance is not 









only bought for its direct benefit, ac- 
cording to “The Budget” of the Mary- 
land Casualty Company, the guar- 
antee agai it is needed to 
preserve ¢ epositors and 
financi he funds of 
yank al s, as in all 
rance, it is dangerous not to have 
est. The Standard Bankers 
Burglary Policy includes all recom- 
mendations made b American 
Bankers Association, and in addition 
gives protections 1 to be found i 
. policy, the Stand- 
1 I ved and is used by 

- aT hear 








Private Bankers Hard Pressed. 








Great difficulty is being experienced 
the majority of private bankers 

bond of $100,000. as reaqnired 

ler the new law of the Empire State 

¥ ' juals have been 

reed to quit b 1 | no means 

vretable fa 

So | ly d p iy 
¢ ut sure 
vanies t wv he indemr 

: lat » the extent of 

] 1 { r t. be pu 
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istomers are 
the $100,000 bond, 


their sole 





] 
ine were 





Extra Hazardous. 





M. A. Craig 
s Surety, of Cleveland, 


secretary of the 


Bank- 
writing the 


f the Company, under late dgte, 

Please take notice that on and after 

Septen 1, 1910. this Company will 

writing of the official bond 

Or any re-elected public officials handl 

y money. « pt in cases where we 

e acted a ire for said officials 

i ng the immediately preceding term 
of office 

Aes s ru will not be broken 
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under any circumstances, we ask you to 
make such notation as may be useful 
to you and save both the applicant and 
yourself disappointment. 

“Exception: In the States of Michigan 
and Wisconsin, we will accept bonds for 
re-elected or holdover school treasurers 
and township treasurers not exceeding 
$10,000 in amount.” 





Transylvania Casualty Co. 





While the charter of the Transylva 
nia Casualty Company of Louisville 
Ky., permits it to write all branches of 
insurance except fire and. life, it pro- 
poses “to engage only in those lines 
which have proven to be profitable to 
other companies.” The officers of the 
Company will be: Ben L. Bruner, sec- 
retary of State for Kentucky, presi- 
dent; Jacob Fishback, first vice-presi- 
dent; Dr. Dudley S. Reynolds, second 
vice-president; George W. Brown, third 
vice-president; Tom B. McGregor, as- 
sistant Kentucky attorney general, gen- 
eral counsel; J. C. Mitchell, medical 
director, and James A. Young, general 
manager. 





Bonus Offered by Continental Casualty. 





An opportunity to secure extra 
money during the closing months of 
1910, is offered its agents, by the Conti- 
nental Casualty Company of Chicago, 
Agency Manager F. D. Davy, saying: 

“You will recall that this Company 
has announced each year for the last 
two or three years a bonus proposition 
relative to regular Commercial busi- 
ness, with a view to increasing the 
number of annual premium policies on 
i giving the agent at the same 
the way 


its books, 
something additional in 
of commissions. 


t'me 


“Usually, this bonus has applied only 
tc new business. This year, how- 
ever, the plan is to be extended and 


will apply to certain renewals, as well 
as to new business. 

“Take notice, therefore, that on all 
new business written between Septem- 
ber 1st and December 31st, 1910, on 
which the full annual premium is col- 
lected and remitted to this office in one 
installment, a bonus of 5 per cent. will 


be paid. 

“Also, on renewals effective between 
September ist and December 3ist, 
1910, on which last year the premium 


was paid either semi-annually, quarter- 
l or in three or four consecutive 
nonthly payments, if this year such 

newals are effected, and the full an- 
l and remitte] 


nual premium collected 
to this office in one installment, the 5 
per cent. bonus will be paid. 


“This bonus does not apply to a re- 
newal where the full annual premium 
was paid in one installment last year. 


The object of the 1910 bonus proposi- 
tion, as you will see, is to increase the 
annual premium business. The main- 


is willing to give you the ad- 
ditional commissions on such busines; 
during the period above mentioned 
You should be willing to give your very 
best efforts along this line. 

“Bonus checks will be made up and 
forwarded January 15th, 1911. 

“Understand, that it is required that 
remittances shall be forwarded prompt 
ly at the end of each month and all 
premiums collected during December 


agement 


must be remitted to this office in time 
to be included in our December ac- 
count, which will be closed promptly 


on the night of December 21st. 

“This offer is a most liberal one on 
the part of the company, and I sin- 
cerely hope the agency force will prove 
that they are alive to any plan that 
will increase their earnings. During 
the next four months we believe and 


expect that you will put on the books | 


of this Company the greatest possible 
volume of annual premiums business. 

“The company has shown a tremend- 
ous increase in all departments thus 
far this year. The good work must 
continue, and our financial statement 
will indicate the marvelous 
made by the largest casualty company 
in the world during 1910.” 


SURETY BONDS 


strides | 





Assurance Corp. Lta. 


The Gieneral Accident 


FIRE and LIFE 





| C. H. BOYER, United States Industrial Department Manager | 





VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 
Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 
Life Companies. 

Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
CRE 
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A new pamphlet 
THE PREVENTIVE AND 
CORRECTIVE INFLUENCE 


or 
- CORPORATE SURETY 
Presenting new arguments valuable to any agent—yours on request 


THE BANKERS SURETY Co. 
ee 








T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 


THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 











Nn iis odes an bachee hes Oae $ 9,598,924.02 
Capital and Surplus..............-- 3,564,229.90 
Losses paid to January 1, 1910.... -31,395,063.21 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Qollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 


sina OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 








ACCIDENT - - - - LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - ~ ONE MILLION DOLLARS 


LIBERAL CONTRACTS TO AGENTS 


















oe = me - eS Ae 


—" 


Pon tet bee Oe ee 


ass | 


SO eet 


— a 


— 


= TD J 


«ee ie > hanes 4 











= oa 


~R2~ 


“ 
its 








S« — &, 1910. 





THE en i on cn 





— 


PACIFIC SURETY CO. 





Detailed Result of its Examination by 
Representative of Three State In- 


surance Departments. 





The detailed report of the lately con- 


cluded 


examination of the 


Pacific 


Surety Company, of San Francisco, as 
of May 31, 1910, by Actuary S. H. 


Wo:fe, 


of New York City, representing 


the Insurance Departments of Califor- 
nia. Colorado and Minnesota, has been 


made public, and is as here set forth: 
Amount ledger assets Dec. 31, 

1908 0 cechwcaevesdecnsconen $450,665.25 
Increase of capital during 

YORE cin cbse trebed hie aeeees 665.00 

$454,330.25 
Income. 
Net premiums written, accl- 

Sem. vcs Clan aneteshew sess $ 2,146.90 
Indvstrial accident .......... 1,036.20 
CAME 6 sess acenvcesdacndsas 19,116.88 
Fidelity and surety.......... 63,252.10 
Pente Qe ac es caveedvecsees 13,011.60 

$98,563.68 
Gross interest and rents..... $7,965.85 
Surplus paid in on increased 

ae er eee 5,497.50 

Gross profit on sale of bonds 625.00 


Total income 





hannkeweuee $112,652.03 





Es dacacae view aids $556,982.28 
Disbursements. 

Losses. Fidelity and Surety.. $17,690.09 
oe eee er 3,762.26 
$21,452.35 

Investigation of claims ...... x 701.50 
Commissions, accident ...... 41.90 
IEE fs kolice neawcgmaraws as 145.00 

idelity and surety .......... 7,821.60 
I RR ets Sa 3,244.99 
Salaries and fees of officers, 

directors and home office 

CUNE cn. os decade tonne 18,686.56 
Agency expenses not paid by 

COMMNIIEE 4h. c0.0hc bea se xisas 2,681.29 
Medical examination fees and 

SRIRTGOR: ois cvnecdsusesaesv as 250.00 
Bent: «.< ckks 55s eee ater aes 2,564.00 
Repairs and expenses on real 

COU nc Me eh cade sao 44* 14.06 
State taxes on premiums .... 325.78 
Insurance department licenses 

im SE. SS dep cwkevaceadss 793.79 
All other licenses and fees. 467.99 
ee eae ere 2,375.20 
ARVO. nds cvcdectesnesus 4,337.78 
Printing and stationery ...... 6,423.05 
Postage, telegraph, telephone 

fe RN eee 1,293.52 
Furniture and fixtures....... 2,309.02 
Dividends to stockholders ... 7,500.00 
Traveling expenses ......... 1,063.27 
Special investigation ........ 872.45 
Miscellaneous expenses ...... 2,435.34 
Industrial accident department 

CEDUMGOD foc hn caveeccabecds 5,100.61 
Liability department expenses 268.95 
Plate glass department ex- 

DOUBES 6.6.66 :sénetn we ecewes 186.05 
Gross loss on sale of bonds. . 5,082.54 
Item necessary to bring state- 

ment into balance ........ 3,538.84 

Total Disbursements..... $101,977.23 
eT re $465,005.05 
Ledger Assets. 
Book value of real estate....$ 3,000.00 
Mortgage loans on real estate 58,794.86 
Collateral loam ......cccsece 4,000.00 
Book value of bonds and 

ee Pre en pe, ee 241,916.19 
Cash in company’s office..... 455.09 
Deposits in bank on interest.. 18,622.65 
Deposit in bank not on in- 

COOGEE sacra Se en eseess chews 60,570.61 
PO Bide en bachocaidasie 2,009.90 
Suspense account ............ 338.33 
Premiums in course of collec- 

tion on policies issued on 

and after March 1, 1910: 

DOCU: i latidenddekeasaanta 2,042.15 
SUNG ii voed sok amavien nda 419.91 
ee PRR ea Oe ER ET He 18,754.38 
Fidelity and surety .......... 34,285.91 
Pioke WE ac vSsxenkecdislad 5,675.08 
Premiums in course of collec- 

tion on policies issued prior 

to March 1, 1910: 

Fidelity and surety ......... 10,850.77 


IE 6 in Bains shone ee 3,269.22 le 
Total ledger assets as per 
AE ey $465,005.05 

Non-Ledger Assets. 

Interest due and account on 
REE Sich ccestbebssese $ 1,246.00 
Ditto on bonds ........0.. 3,315.26 
Ditto on collateral loans... 27.33 
Ditto on bank deposits..... 310.38 
COED CONUS: a9 0 viens $469,904.02 


Deduct Assets not Admitted. 
Premiums in course of collec- 








tion on policies written 

prior to March 1........... $ 14,119.99 
Book value of real estate over 

Market vale .....cccccees 1,575.00 
Book value of stocks and 

bonds over market value... 5,975.41 
, ee eer 2,009.90 
Deposit in insolvent bank.... 1,279.66 
Suspense account ........... 338.33 

Admitted assets ......... $444,605.72 
Liabilities. 

Unpaid losses, surety ....... $19,255.15 
WR ME cc uackseseabadeed 161.23 
Special reserve for unpaid lia- 

oo Se 449.92 
Unearned premium reserve on 

unexpired risks running one 

OO OP DEE 5 asisas (sege<s 70,323.76 
On unexpired risks running 

more than one year........ 8,095.79 
Commission due on policies 

written on and after March 

1, 1910: 
PE. Wo tbacdet ses ab eden 984.82 
SE Sn clvs eh Waws Ss wae ace’ 7,501.75 | 
Fidelity and surety ......... 12,857.22 | 
PIONS GIMME ooo sn cecse cece ssce 1,986.25 | 
Unpaid bills and salaries .... 4,620.00! 
lL err 272.34 | 
Peturn premiums ........... 1,418.50 
DIES: wus. aracawensws 787.50 
Advance premiums .......... 84.82 


Capital stock actually paid up 253,665.00 








Surplus over all liabilities. . 62,141.65 
Total liabilities ......... $444,605.73 
Gets O. K. of Mass. Insurance Dept. | 





The coveted endorsement of the Mas- | 


sachusetts 
been received by 
Casualty Company, of Boston, after its 
affairs had been thoroughly investigat- 
ed by Commissioner Hardison. “The 
examination,” says “the Standard,” 
“made of July 31, 1910, shows the finan- 
cial condition of the company on that 
date to be as follows: Admitted assets, 
$256,190; capital, $200,000; net surplus, 
$37,719. 

“At the time of reincorporation the 
company was granted authority to write 
accident and health business only, its 
capital at that time being $100,000; but 
two months later its capital was in- 
creased to $200,000, when it was author- 
ized to transact, in addition, general 
liability business and also to insure 
against automobile property damage. 
Although President McDowell has made 
no special drive for liability business, 
the company, up to July 31, had written 
liability premiums amounting to $9,829, 
while the premiums on its automobile 
property damage branch, written dur- 
ing the same time, aggregated $5,273, 
a good start. 

“By the provisions cf the law under 
which the old company was reorgan- 
ized, its policyholders had the right to} 
subscribe each for 10 shares of the) 
stock of the new company, while they) 
now have the protection of a policy-| 
holders’ surplus of $237,719 as against 
$4,497 in the old organization, so that 
the arrangement has been in every way | 
to their advantage. 

“Another satisfactory feature is that 
the greater part of the company’s | 
funds, $202,305, have been invested in| 
bonds, of which the market value is/| 
now $2,721 in excess of the book value, | 
while the balance has been deposited | 
in trust companies and banks on in-| 
terest. 

“With a good business start, funds 
soundly invested and a highly capable 
management, the future of the New 
England Casualty looks bright.” 


Insurance Department has | 
the New England | 











MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 
NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 
ee —- —_ can bed this line and will find it a money-maker 
rom the sta e have some Choice Openings in New York and New J ° 
Write to-day for particulars to —— Bieei.. 
PETER PATTERSON, Secretary 
FEDERAL CASUALTY CO., - - - DETROIT, MICHIGAN 
Assets, $255,424.83 Surplus, $224,006.23 














The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
it’s The Policy Your Client Wants 
It’s The Policy That’s Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


Ghe 


. 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden, 
290-292 Broadway, New York 





AGENCY CORRESPONDENCE 
SOLICITED 

















INSURANCE BROKERS! 


a Place your SURETY and CASUALTY 
business in the ‘‘ EMPIRE”’ 


CAPITAL, $500,000 
Business producers not now under contract wanted for open territory 
Address Agency Department 
The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State 


2 E. O. BURGAN, 
for Protection to Policyholders M 


Nlanager 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLATE 


PERSON NAL ACCIDENT POLICIES 


AND HEA 
OF TEE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTOX, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 
Head Office _ F. J. Walters 


CHICAGO Resident Manager 
45-49 Cedar St. 
Fr. W. LAWSON New York 


Gen’l Manager > cnisinenanes 
ee Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,——— ——- 
———_——-—-New Engiand 


Liability, Accident, 
Health, Credit, Burglary 
aad Steam boiler 





Established 1869. - 


THE EASTERN UNDERWRITER 


September 8; 191 
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CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 
Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 











NATIONAL LIFE INSURANCE COMPANY 


Of the United States of Americ: 
ALBERT M. JOHNSON, President 


More than $9,750,000.00 in Assets 
Excess Security to Policyholders $1,300,000.(0 
CHICAGO'S OLDEST AND STRONGEST COMPANY 


OUR NEW POLICIES LOW RATES AND 
ARE WORLD BEATERS 


You Lose Money When You Neglect Your Chance 
to Sell Them. Write to 


ROBERT D. LAY, Secretary, 159 LaSalle Street, Chicago 





HIGHEST VALUES] | 


c 


STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 
We want a man who has a connection and following 





among A-1 stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
and we will pay 
Ap- 


plications can be addressed in fullest confidence to 


one and “as straight as a string,” 





the limit for a man with similar qualifications. 





The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 














A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 


Scranton Life Insurance Co. 


JAMES S. McANULTY, President 
HAS GOOD TERRITORY TO OFFER LIVE 


AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 
$300,000 00 


Assets - - 

Reserve ‘ - 

Capital * - 

SURPLUS 

Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$64,374 37. 











FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 


Statement January 1, 1910 
$1,000,000.00 
1,755,910.95 
219,395.11 
2,739,781.73 


All other Liabilities 
NET SURPLUS 





$5,715,087.79 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
a A. H. HASSINGER, Secretary 
ome 
Office Building JOHN KAY, Treasurer 








H. G HOFFMAN 


CENTRAL NATIONAL, Chicago 


PEOPLES NATIONAL JEFFERSON FIRE 
Philadelphia | Philadelphia 
BEN FRANKLIN | GERMAN FIRE 
Pittsburgh || Pittsburgh 


NATIONAL LUMBER | DIXIE FIRE 
Buffalo | Greensboro 


|| COMMONWEALTH FIRE 
Dallas || Dallas 
INTERNATIONAL || INTERNATIONAL 
Ft. Worth || St. Louis 


REPUBLIC UNDERWRITERS, Dallas 





AUSTIN FIRE 


rrprAm2zma 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 











